
Toyota’s 
Pallet Truck Plus  Making Rental Simple



2 MHW Magazine Online    May / June - July 2020                   www.mhwmagazine.co.uk

/ Perfect Welding / Solar Energy / Perfect Charging

WE GUARANTEE TO REDUCE THE  
OPERATING COSTS OF YOUR FORKLIFT TRUCKS.

SO YOU CAN STACK UP THE SAVINGS.

UNIQUE Ri-CHARGING 
PROCESS FOR LEAD  
ACID BATTERIES

INFRASTRUCTURE 
AND BATTERY 
MANAGEMENT

LI-ION SOLUTIONS FREE ANALYSIS AND 
ENERGY CONSULTATION

5 YEARS FULL 

WARRANTY

Find out how you can save you up to 30% on energy costs and reduce 
CO2  

PC_A4-UK.indd   1 04/05/2018   15:40:02

Cover story: Toyota’s Pallet Truck Plus
Appointments
Forklift News
Just the juice
Newsbites 
Supply Chain
Baywatch
Warehouse
Pack, Stack, Rack, & Roll
RFID & IT
Safety at Work
Wasteline

Toyota’s 
Pallet Truck Plus  Making Rental Simple

P12
P04
P14
P18
P22
P30
P32
P34
P36
P42
P44
P46

Dust and Trackout Problems?

MobyDick Wheel Washing and Dust Control Systems 

Find out more information at www.mobydick.com

http://www.mobydick.com
http://www.fronius.co.uk/ri


4 MHW Magazine Online    May / June - July 2020                   www.mhwmagazine.co.uk

Christian Coolsaet appointed 
new Managing Director of Volvo 
Trucks UK & Ireland

Christian Coolsaet has 
been appointed Managing 
Director of Volvo Trucks 

UK & Ireland. He succeeds 
Robert Grozdanovski who will 
move to Gothenburg to take up 
an appointment as Volvo Trucks’ 
Senior Vice President for Sales 
Area Europe Central East & 
East. Christian brings more than 
20 years of Volvo experience, 
most recently from the German 
market.

Currently Christian Coolsaet 
holds the position of Managing 
Director of Volvo Trucks 
Germany since 2015. He will 
take up his new position in the 
UK on September 1st 2020, 
where he will be based at Volvo 
Group UK & Ireland’s HQ in 
Warwick.

Commenting on the move, 
Roger Alm, President of Volvo 
Trucks, said, “With his leadership 
and focus on building strong 
customer relationships, together 
with a solid Volvo background, 
Christian Coolsaet will be 
excellent in the role of leading 
Volvo Trucks in UK & Ireland 
and continue building on the 
great work done by Robert 
Grozdanovski, to further 
develop our position in the UK 
market.”

Christian was born in Belgium 
but has spent large parts of his 
career abroad. He lived in the 
UK for a period while working 
for a Belgian Bus manufacturer 
in the Midlands. He joined the 
Volvo Group in 1997, initially 
with Volvo Buses and from 2002 
with Volvo Trucks where he has 
held various senior management 
roles. Before heading up 
Germany, 

Christian was the Managing 
Director for Volvo Trucks in 
Ukraine and later in Romania, 
Commercial Trucks Director 
for Germany, Austria and 
Switzerland and Managing 
Director for Volvo Trucks in 
South Africa.

During	his	fi	ve	years	as	
Managing Director for Volvo 
Trucks in Germany, Christian 
was responsible for both the 
Volvo and Renault truck brands 
and has played a major role in 
developing Volvo Trucks business 
in the German market.

Christian says, “I am very 
excited to return to the UK. 
In all those years I have always 
kept a soft spot for this market, 
and I am very much looking 
forward to working with the 

Hyundai 
Construction 
Equipment 
Europe appoints 
new Head of Sales, 
Material Handling 
for Western Europe

customers, retail network 
and my team. We have a very 
exciting autumn ahead of us 
with the launch of our new 
Heavy Duty truck range with 
four fantastic new trucks, which 
we very much look forward to 
present to customers in the UK 
& Ireland.”

Christian will be part of the 
Management Team for Volvo 
Trucks Europe Sales Area South 
& West where he will report 
to Senior Vice President Jörgen 
Sjöstedt. Aged 55, Christian is 
married to Carine. They have 
two teenage sons who are 
studying at Warwick University. 
In his free time Christian likes 
to spend time travelling with the 
family. He is also very passionate 
about football.
www.volvo.com

HCEE (Hyundai 
Construction Equipment 
Europe) announces the 

appointment of Christopher 
Thompson as the new Head of 
Sales, Material Handling for the 
European market.

With extensive experience in the 
automotive and material handling 
business – ranging from sales, 
after-sales, rebranding, and dealer 
network development - HCEE 
welcome Christopher Thompson, 
who will further develop the 
company’s Material Handling 
business unit.

In close cooperation with 
Hyundai’s branches and European 
dealer network, Christopher 
Thompson will lead the European 
Sales department, including all 
Material Handling Area Sales 
Managers and the complete 
MH	sales	back	offi	ce.	He	will	be	

developing and implementing 
commercial strategies, with a 
focus on long-term partnerships, 
while securing HCEE’s sales 
objectives in Europe. UK born 
Christopher Thompson will 
be based at the European 
headquarters in Tessenderlo, 
Belgium.

Mr Sun Wook An, Head of 
Material Handling Division 
at HCEE commented on 
Christopher’s appointment, 
“Christopher Thompson brings 
a wide array of business industry 
experience with him. He will now 
head up the Material Handling 
sales business unit where he will 
manage and lead the European 
division.”

Mr Sun Wook An continued, 
“Europe remains one of the key 
focus areas for the global MH 
business in the coming years. A 

lot is changing in our industry and 
we are moving at a rapid pace. 
In addition to our leading Li-ion 
technology and the development 
of products meeting the stringent 
diesel Stage V requirements, 
Hyundai Material Handling has 
the added advantage of future 
technology sharing synergies 
with the wider Hyundai group 
of companies. We are happy to 
welcome Chris into our Hyundai 
family.”

Christopher Thompson 
said, “These are exciting yet 
challenging times. I look forward 
to strengthening and developing 
the Material Handling business 
unit together with my dedicated 
team and our network of 
passionate dealer partners 
across Europe. Together we will 
take Hyundai Material Handling 
Europe’s success to the next 
level.” 

http://www.volvo.com
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Daimler Truck AG establishes new 
company Daimler Truck Fuel Cell 
GmbH & Co. KG – bringing together all 
of the Group’s fuel cell activities

Daimler Truck AG 
is setting another 
important milestone on 

the way to series production 
of fuel cell systems. With the 
establishment of Daimler 
Truck Fuel Cell GmbH & Co. 
KG, the organizational and 
legal framework has now 
been created for bringing 
together all of the Group’s 
fuel cell activities. Dr. Andreas 
Gorbach (45) and Prof. Dr. 
Christian Mohrdieck (60) have 
been appointed as managing 
directors of the new company. 
They both have extensive 
experience with conventional 
and alternative drive systems, 
especially fuel cell systems. 
Gorbach has already held a 
senior management position 

with overall responsibility for 
all fuel cell matters at Daimler 
Truck AG since the beginning of 
May this year. This will continue 
in his new additional position 
as CEO of Daimler Truck Fuel 
Cell GmbH & Co. KG. Prof. Dr. 
Christian Mohrdieck has been in 
charge of fuel cell development 
at the Daimler Group since 
2003 and is managing director 
of the current fuel cell 
development unit Mercedes-
Benz Fuel Cell GmbH, which 
will be allocated to the newly 
founded subsidiary.

Daimler Truck AG concluded 
a preliminary, non-binding 
agreement with Volvo Group in 
April of this year to establish 
a new joint venture for the 

development, production and 
commercialization of fuel 
cell systems for heavy-duty 
commercial vehicles and other 
applications such as stationary 
use. Daimler Truck Fuel Cell 
GmbH & Co. KG is later to 
transition into this planned 
joint venture. Volvo Group 
will acquire 50 percent of the 
company for this purpose. 
All potential transactions are 
subject to examination and 
approval by the responsible 
competition authorities. Daimler 
Truck AG and Volvo Group plan 
to start series production of 
heavy-duty fuel cell commercial 
vehicles for demanding and 
heavy long-distance haulage in 
the second half of the decade.

Dr. Andreas Gorbach and Prof. Dr. Christian •	
Mohrdieck are the managing directors of the 
new fuel cell subsidiary.
The new company is later to transition into a •	
joint venture planned with Volvo Group.
Martin Daum, Chairman of the Board of •	
Management of Daimler Truck AG and 
Member of the Board of Management of 
Daimler AG: “The establishment of Daimler 
Truck Fuel Cell GmbH & Co. KG is a very 
special milestone for our company, because 
our new subsidiary is to be the immediate 
predecessor organization of the joint 
venture. In it, we will now bring together 
the great expertise and enormous wealth 
of experience from several decades of 
development work on fuel cells at Daimler – 
and combine it with the right know-how in 
connection with trucks.”

“The fuel cell is a crucial CO2-
neutral solution for trucks in 
heavy long-distance transport. 
We and our future joint 
venture partner, Volvo Group, 
are convinced of this. We are 
determined to jointly tackle 
the development and series 
production of fuel cells and are 
now taking major steps with 
all the necessary preparations 
for the planned joint venture. 
The establishment of Daimler 
Truck Fuel Cell GmbH & Co. 
KG is a very special milestone 
for our company, because 
our new subsidiary is to be 
the immediate predecessor 
organization of the joint 
venture. In it, we will now bring 
together the great expertise 
and enormous wealth of 
experience from several decades 
of development work on fuel 
cells at Daimler – and combine 
it with the right know-how in 
connection with trucks,” said 
Martin Daum, Chairman of 
the Board of Management of 
Daimler Truck AG and Member 
of the Board of Management of 
Daimler AG.

“I am very pleased that with 
Dr. Andreas Gorbach and Prof. 
Dr. Christian Mohrdieck, we 
have been able to gain two 
very experienced Daimler 
colleagues for the management 
of Daimler Truck Fuel Cell 
GmbH & Co. KG. The two of 
them are characterized both by 
profound	expertise	in	the	field	
of conventional and alternative 
drive systems and fuel cells, 
and by the right pioneering 
spirit to successfully build up 
the new entity and transfer it 
to the planned joint venture,” 
continued Daum.

Dr. Andreas Gorbach 
joined Daimler Trucks & 
Buses in 2005
Prior to his new position, 
Andreas Gorbach was head of 
product management for the 
global generations of engines 
and axles at Daimler Trucks. In 
addition, he was responsible 
there for climate protection and 
air quality within the context 
of the sustainability strategy. 
Gorbach joined Daimler Trucks 
in 2005 in the powertrain 
development department. 
He held various management 
positions in the following years, 
including head of development 
for the global engine platforms.

Prof. Dr. Christian 
Mohrdieck: active at 
Daimler in the field of 
fuel cells since 1999
After studying physics, Prof. 
Mohrdieck began his career in 
1989 in research at Daimler-
Benz AG in Frankfurt. In 1995, 
he was made head of the 
Board	of	Management	office	
for research and technology 
in Stuttgart. From 1999 
onwards, Prof. Mohrdieck 
was responsible for the fuel 
cell systems department at 
DaimlerChrysler Corporation 
in the United States. Back in 
Germany, he became head of the 
structural materials department 
of DaimlerChrysler research 
and in 2003 was appointed 
head of alternative energy and 
powertrain systems. In 2005, 
Prof. Mohrdieck became head 
of the department for the 
development of fuel cell drive 
systems. As of 2006, he was 
also responsible for lithium-ion 
battery development at Daimler 
AG and in 2008 he became head 

of the fuel cell and battery-
drive development department. 
In 2013, Dr. Mohrdieck was 
appointed honorary professor at 
the University of Ulm.

Planned cooperation 
with Rolls-Royce plc 
on stationary fuel cell 
systems
The cooperation planned 
between Daimler Truck AG 
and the British technology 
group Rolls-Royce plc in the 
field	of	stationary	fuel	cell	
systems demonstrates very 
specific	opportunities	for	the	
commercialization of fuel cell 
technology through the planned 
joint venture with Volvo Group. 
Rolls-Royce’s Power Systems 
division plans to use the fuel 
cell systems from the planned 
joint venture between Daimler 
Truck AG and Volvo Group 
and Daimler’s many years of 
expertise	in	this	field	for	the	
emergency power generators 
of the MTU product and 
solution brand that it develops 
and sells for data centers. A 
comprehensive cooperation 
agreement is to be prepared and 
signed by the end of the year.

Daimler already has 
considerable expertise 
with fuel cells
Over the past two decades, 
Daimler has already built up 
considerable expertise in the 
field	of	fuel	cells	at	its	site	in	
Nabern, Germany (currently the 
headquarters of Mercedes-Benz 
Fuel Cell GmbH) and at other 
production and development 
facilities in Germany and 
Canada.

www.daimler-truck.com

http://www.mhwmagazine.co.uk
http://www.daimler-truck.com
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Pall-Ex has appointed a new 
UK Commercial Director 
to accelerate growth in its 

new era as a management and 
member-owned pallet network.

Former Palletways Network 
Development Director, Michelle 
Naylor, brings 25 years’ 
experience within the logistics 
industry to the role and will be 
based at Pall-Ex’s central hub in 
Ellistown.

Michelle’s previous roles within 
a pallet network ensure she 
is fully equipped to guide the 
company’s sales team, while 
increasing Pall-Ex’s corporate 
customer base, building 
partnerships, and supporting 
its network with additional 
contracts.

The appointment follows a 
number of new hires and 
promotions at Pall-Ex as it 
prepares for growth with a new 
team at the wheel.

Barry Byers, Managing Director 
UK, comments: “We are 
bringing in fresh talent and 

new perspectives as we fully 
prepare Pall-Ex for national and 
international growth.

“Michelle is a driven leader with 
a focus on high standards of 
service, which makes her a great 
fit	for	Pall-Ex	and	our	quality	
ethos.

“Recent weeks have been 
incredibly tough on the logistics 
industry as a whole and we have 
all had to adapt to an ever-
changing landscape.

“Michelle’s proven results in 
improving	member	profitability	
and hub volumes will be a real 
asset to the Pall-Ex team as we 
work together to strengthen 
and build the network for our 
customers and our members.”

Michelle comments: “I am 
excited to be joining Pall-Ex at 
this time of change and look 
forward to using my sector 
knowledge to build on its 
success.

“It is a real pleasure to be part 
of such an enthusiastic team 

New era Pall-Ex appoints 
UK Commercial Director 

and forward-thinking business, 
and while recent events have 
been challenging for the entire 
industry,	I’m	confident	that	Pall-
Ex will continue to innovate the 
sector.”

Pall-Ex Group is an award-
winning network of hauliers 
formed in 1996 and is the 
only pallet network owned by 
its members and UK senior 
management team. As the 
No.1 network for quality, Pall-
Ex is a renowned name in 
logistics,	delivering	an	efficient	
and reliable service backed 
by innovative technology and 
a	first-class	network	of	
established SMEs. With its 
headquarters and central UK 
hub located in the Midlands, 
Pall-Ex is the beating 
heart of the logistics 
industry, transporting thousands 
of pallets across the globe every 
day with support from its 
carefully selected international 
partners
Visit https://www.pallex.co.uk/
quality-services/	to	find	out	
more about Pall-Ex’s range of 
quality service options.

The UK Warehousing 
Association (UKWA) 
has announced that Neil 

Bowker, Commercial Director 
of Bowker Group, one of the 
longest serving members of the 
Association, has accepted the 
role of Vice Chair on the UKWA 
Management Board. Neil will 
be supporting Nicola Ridges-
Jones, Managing Director of MS 
Holdings, in her role as Chair of 
UKWA.

Two more members joining the 
UKWA Management Board are 
Ian Henderson, Group Property 
Director at Wincanton PLC 
and Gary Whittle, Commercial 
Director at Meacher’s Global 
Logistics.

Commenting on the new 
appointments, UKWA Chair 
Nicola Ridges-Jones said, “I am 
delighted that Neil Bowker has 
agreed to take on the position 
of Vice Chair, he has been a 
proactive and valued member of 
the UKWA Management Board 
for some years and I look forward 
to his continued contribution in 
this new role. It is exciting too to 
welcome both Ian Henderson and 
Gary Whittle to the team – their 
considerable industry experience 
and expertise will undoubtedly 
prove a great asset as we navigate 
the industry through these 
challenging times. I look forward 
to working with them and I know 
that they will all bring energy and 
vision to the UKWA Board.”

UKWA appoints 
new members to 
Management Board

https://www.pallex.co.uk/quality-services/
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Logistyx Technologies, the 
leader in transportation 
management for parcel 

shipping, has announced the 
appointment of Paul Homer 
as its UK and Ireland Sales 
Manager.  With almost 20 years 
of experience working for some 
of the country’s top delivery 
and retail logistics software 
companies, Paul will focus 
on helping new and existing 
customers	benefit	from	Logistyx’s	
unparalleled parcel shipping 
technology.

“The international demand 
for solutions that can most 
effectively optimise supply chain 
delivery networks - and parcel 
shipping in particular - is growing 
exponentially and this is only 
being	intensified	as	companies	
have switched to ecommerce 
during the pandemic. Having spent 
more than a decade working 
closely with retailers and 3PLs, 
I have a keen understanding of 
their supply chain and delivery 
pain points and work in a 
consultative manner to help them 
use technology to address them,” 
commented Paul.

Prior to joining Logistyx, Paul 
held sales and development roles 
at companies including Metapack 
and Yodel.  Most recently he was 
National Sales Manager at Sorted 
Group.

“Paul’s experience developing long 
term, commercially advantageous 
business relationships will 
help Logistyx continue to 
serve our customers through 
best-in-class parcel shipping 

management software,” said 
Logistyx CEO Geoffrey Finlay. 
"As our customers continue to 
navigate the challenges caused 
by the COVID-19 pandemic 
and a compressed peak season, 
now is the time to continue our 
company growth through genuine 
trusted partnerships.”

More About About 
Logistyx Technologies
Logistyx Technologies is the 
leader in Transportation 
Management for parcel shipping, 
providing an unmatched global 
multi-carrier network, predictive 
analytics and full visibility into 
customer deliveries. Its software 
boosts	parcel	shipping	efficiencies	
and other business KPIs for many 
of the world’s top manufacturers, 
retailers and logistics providers.

Logistyx’s	flagship	software,	
TME,	is	the	world’s	first	single	
engine	specifically	designed	for	
parcel shipping. With more than 
8,500 carrier service integrations 
globally, TME provides carrier 
compliance, predictive analytics 
and tracking on shipping from 
start	to	finish.

Headquartered in Chicago, 
Logistyx Technologies also has 
U.S.	offices	in	St.	Louis	and	Tulsa,	
Okla.	and	international	offices	
in Canada, the Netherlands, the 
UK and Singapore. For more 
information, visit:

Logistyx Technologies’ UK sales 
telephone number is +44 (20) 
37430080.

www.logistyx.com

Logistyx Technologies 
appoints UK and Ireland 
Sales Manager

http://www.logistyx.com
http://www.chep.com
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Toyota’s 
Pallet Truck Plus
Making Rental Simple

With Toyota you get the best 
performance	with	efficient	
materials handling equipment. The 
BT Lifter hand pallet truck has 
been setting standards in strength 
and performance for over 60 
years. Today's BT Lifter range 
from Toyota Material Handling 
maintains these values. 

These trucks are proven to be 
the most durable - lasting up to 
five	times	as	long	as	other	trucks	
in work-cycle tests.

With Pallet Truck Plus you 
receive the best support. Toyota 
has a national Hand Pallet Truck 
Specialist team dedicated to 
servicing hand pallet trucks, 

keeping your trucks safe and 
operational. With no added 
maintenance costs, your truck 
will be fully serviced free of any 
further charge on a twice-yearly 
schedule by our experienced 
service team.

Reilly says, "There's a full range 
of hand pallet trucks to choose 
from. From the well-known BT 
Quick Lifter through to pallet 
trucks suited to specialised 
environments like our galvanised 
models for harsh environments, 
the options are endless. Our 
Pro-Lifter model remains unique 
in the world of hand pallet trucks. 
This entire range is available 
under Pallet Truck Plus".

To	find	out	how	joining	Pallet	
Truck	Plus	can	benefit	you	and	
discuss your options, get in touch. 
Call Toyota 0370 850 1402 or visit 
www.toyota-forklifts.co.uk

Pallet Truck Plus, a unique, market leading hand pallet 
truck rental from Toyota Material Handling UK, gives 
companies a cost-effective way to always have new 

Toyota pallet trucks available with full service support.

It offers a hassle-free way of renting and operating pallet 
trucks with lower total cost of ownership whether you 
have one truck or hundreds. "The scheme gives you the 
best value, access to the best national support network and 
of course the best performance from our legendary hand 
pallet	trucks,	increasing	productivity	and	efficiency	in	your	
organisation." states Stuart Reilly, Head of Service Sales 
Development & HPT.

Best value with Pallet Truck Plus means no capital outlay, 
providing	an	easy	way	to	operate	a	fleet	of	pallet	trucks	with	
budgeted annual costs. For a low monthly payment, from as 
little as 75p per day, Toyota will supply a new pallet truck on 
a two-year agreement. During this time all maintenance and 
servicing is included with no hidden extras.

http://www.toyota-forklifts.co.uk


14 MHW Magazine Online    May / June - July 2020                   www.mhwmagazine.co.uk

Clark is now offering the 
C40-55sD and C60-
80D900 series diesel 

forklifts with load capacities 
from 4 to 8 tons with a Kubota 
diesel engine of level 5. Equipped 
with	a	diesel	particulate	filter	
and diesel oxidation catalytic 
converter, Clark diesel 
forklifts now open up areas of 
application that were previously 
denied to them due to the lack 
of	a	diesel	particulate	filter.	
The new powerful 4-cylinder 
engine with common rail fuel 
injection has other advantages 
over the engines used up to 
now in addition to the more 
environmentally friendly 
technology. The V3800-CR-
TE5B Kubota engine with fully 
electronic engine management is 
not only more environmentally 
friendly than its predecessor, 
but also scores with an 
optimized torque curve and 
more economical operation. This 
allows the operator to achieve 
higher	efficiency	when	using	the	
truck. 

Low emissions 
and economical 
consumption  
For	optimal	filtration	of	exhaust	
gases, Kubota combines a diesel 
oxidation catalyst (DOC) with 
exhaust gas recirculation and 
a	diesel	particle	filter	(DPF).	
Thanks to the integrated 
exhaust aftertreatment with 
DOC and DPF, the Kubota 

engine meets the strict exhaust 
gas standards of EU Stage 5 
according to the regulation (EU) 
2016/1628. Compared to Stage 
3b engines, the Kubota Stage 5 
engine again reduces the size 
of soot particles and limits the 
number of emitted particles. 

Furthermore, the Kubota stage 
5	engine	is	significantly	more	
fuel-efficient	than	the	diesel	
engine previously used. Due to 
the	increase	in	efficiency,	the	
operator achieves a saving of 5 
percent in fuel consumption. No 
AdBlue is required to operate 
the Kubota Level 5 engine, but 
only fuel with a sulfur content 
of less than 0.0015 percent (15 
ppm).

In addition, the Kubota 
engine scores with its quiet 
operation. For this purpose, the 
manufacturer has optimized the 
cooling system and, in particular, 
revised	the	fan	and	the	air	baffle	
with regard to noise generation. 
In addition, the cold start in the 
winter season was improved 
thanks to a preheating of the 
intake air. 

Automatic regeneration 
of the DPF 
When the truck is running in 
normal operation, the engine 
generates enough heat so 
that regeneration takes place 
automatically without stopping 
during operation. A regeneration 

Clark presents 

new Kubota diesel 
engine with diesel 
particle	filter	and	
exhaust gas stage 5

process with a corresponding 
downtime is only necessary 
for light operations and short 
operating times. The driver is 
then informed via the Clark 
driver display and visually 
guided through the regeneration 
process. If a regeneration 
process is necessary, it should 
be carried out without fail to 
prevent damage to the diesel 
particulate	filter.	

Clark offers the new Kubota 
diesel engines with the usual 
options, such as air conditioning, 
speed limiter and various 
exhaust variants. 

CLARK Material 
Handling International 
Since the forklift was invented 
by Eugene Clark in Buchanan, 
Michigan (USA) in 1917, CLARK 
has been one of the worldwide 
market leaders in the industrial 
truck business. With more than 
100 years of experience in the 
industrial truck sector and 
over 1.4 million forklifts sold 
worldwide, the CLARK brand, 
which is proud of its roots in 
America, is associated with 
modern and robust product 
design, progressive, sophisticated 
technology and excellent 
customer service. Since 2003, 
CLARK has been part of the 
South Korean Young An Group 
based in Bucheon and offers a 
complete portfolio consisting 
of forklifts with electric power 

or internal combustion engines 
and load capacities of 1.5 to 
8 tons, narrow-aisle forklifts, 
storage technology and an 
extensive range of services. 
CLARK Material Handling 
International (CMHI) with its 
head	office	in	Bucheon,	South	
Korea, is currently represented 
worldwide by more than 337 

dealers at 474 locations in 93 
nations. The operations are 
managed at four headquarters 
around the world. Production 
is assembled according to 
European quality standards 
at plants in Korea, the United 
States and China. With 168 
Clark dealers in 58 countries, 
CLARK Europe GmbH is one of 

four subsidiaries of CMHI and 
serves the regions of Europe, 
the Middle East and Africa from 
its headquarters in Duisburg, 
Germany.

You can also visit CLARK online 
at www.clarkmheu.com or on 
Facebook at www.facebook.
com/CLARK.the.forklift.

http://www.clarkmheu.com
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Narrow Aisle has launched 
a new programme of 
advanced training courses 

for operators of Flexi articulated 
warehouse reach trucks.

The new courses are designed 
to ensure that operators of 
the latest models in the Flexi 
ACiON range have the skills to 
make optimum use of the trucks’ 
progressive features.

“The new Flexi LiTHiON and 
ACiON models feature a host 
of collaborative robotic – or 
‘cobotic’ - technology that 
improves safety and product 
throughput, so it is essential that 
operators are able to make full 
use of the systems,” says John 
Maguire, managing director of 
Narrow Aisle Ltd.

He continues: “The courses 
deliver both valuable refresher 

training for existing Flexi 
operators but are also suitable for 
the growing number of moving 
mast reach truck operators that 
are migrating from this wide aisle 
format to new Flexi articulated 
very narrow aisle technology.”

“There has never been a better 
time to be a Flexi driver. Just 
as some people see the car 
that they drive as a way of 
expressing their social status 
on the road, warehouse staff 
attach a similar sense of kudos 
to operators of certain types of 
handling equipment and, from 
the feedback we are getting from 
clients, Flexi operators have 
great status among their peers 
and other forklift drivers within 
the warehouse. We are told that 
reach	truck	drivers	not	only	find	
the switch to Flexi technology 
easy to adapt to, they see 
operating a Flexi as something of 

a status symbol.”

The ‘cobotic’ technology at the 
heart of Narrow Aisle’s new range 
of Flexi ACiON and LiTHiON 
range of articulated forklift trucks, 
means that the trucks are smart, 
safe, productive and reliable.

The Flexi’s advanced suite of 
‘cobotic’ technology is, in effect, 
connected to the truck’s nervous 
system and it allows features 
such as the operator’s vision 
camera, height selection system 
and aisle sensing technology to be 
integrated without any hard-wired 
relays, contactors and so on.

“A controller area network 
(CANbus) allows communication 
between all parts of the new 
Flexis without dedicated wiring 
in between. This allows additional 
features to be added to the truck 
via software alone,” explains John 
Maguire.

One such feature is ‘smart stop’ 
system - an ‘in-aisle sensor’ 
developed by Flexi Warehouse 
Systems’ team of software 
engineers that disables the truck 
if it has come in to contact with 
an object, such as pallet loads, 
racking or rack guards within 
the aisle. The truck can only be 
restarted once the driver has 
reported details of the collision 
to the designated line manager, 
thus ensuring that no incidents go 
unreported.

John Maguire adds: “The latest 
Flexi machines are bristling with 
features and our new courses 
will ensure that experienced 
operators who are due for a 
refresher course and drivers 
that are converting to the Flexi 
truck concept will be able to 
make the most of the advanced 
functionality available.”

www.flexi.co.uk

Advanced Flexi 
operator courses launched

West	Midlands	firm	
Midland Pallet Trucks 
continues to go from 

strength to strength as the nation 
continues its recovery from the 
COVID-19 pandemic. 

The materials handling specialist, 
which is part of the Midland 
Bearings Group, is operating at 
full capacity and has created three 
new positions in its Kingswinford 
warehouse in order to cope with 
an	influx	of	orders.

As a designated essential business, 
Midland Pallet Trucks has 
continued to operate throughout 
the nationwide lockdown. It 
supplied material handling 
equipment to a number of vital 
projects and saw demand from 
abroad soar for items such as 
hand pallet trucks, lift tables and 
manual sacker trucks as Europe 
emerged from its lockdown ahead 
of the UK.

The retailer reported that March 
had set a company record, with 
the	largest	sales	figures	in	its	
36-year history, despite much 
of the wider economy shutting 
down to comply with emergency 
government orders. As industries 
like construction, retail and 
manufacturing have started back 
up, demand for pallet trucks has 
been sustained at record levels, 
with the demand prompting 
the	firm	to	create	three	new	
permanent positions at a time 
when many local businesses are 
being forced to consider making 
large chunks of the workforce 
redundant.

The three new roles include two 
in-warehouse positions to help 

with stock levels and product 
dispatching	and	one	office-based	
position. As lockdown measures 
are eased further, Midland Pallet 
Trucks will also be taking on a 
number of temporary employees 
so staff who have worked through 
the lockdown can take well 
deserved holidays.
Midland Pallet Trucks managing 
director, Phil Chesworth said, 
“We have been incredibly busy 
over the last three months – it 
is perhaps one of the busiest 
periods we have seen in more 
than three decades in business. 
We have already had two new 
people start in the warehouse 
and are actively looking for a third 
new recruit. We anticipate that 
as lockdown lifts, we’ll have staff 
wanting to take a well-deserved 
break so we’re also looking for 
temporary workers to provide 
holiday cover.”

To	find	out	more,	visit	https://
www.midlandpallettrucks.com/

Midland Pallet Trucks 
Continues to Go from 
Strength to Strength

http://www.flexi.co.uk
https://www.midlandpallettrucks.com/
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Ensuring continuity of supply 
in the logistics industry is 
of critical importance at 

this challenging time. Richard 
Campbell at Adler and Allan 
explains the opportunities 
for temporarily expanding 
fuel infrastructure, and the 
importance of maintaining your 
existing fuel infrastructure to 
ensure compliance and safety. 

According to DEFRA, food 
manufacturers have increased 
their production by 50% to cope 
with a surge in demand caused 
by the Coronavirus outbreak. 

We	have	seen	a	significant	
shift in food purchases from 
the foodservice sector to 
supermarkets . The shift has been 
so huge that it prompted one 
of the big four supermarkets to 
change its core purpose to ‘feed 
the nation’. 

Other retailers are experiencing 
a mixed picture. Some, 
like electrical retailers are 
experiencing a surge in sales as 
people purchase items to help 
them stay connected, work and 
entertained during lockdown. 
While fashion retailers have 
experienced slumps and have 
taken the decision to close 
warehouses at this time to aid 
with social distancing .

There are options available to 
businesses to increase their 
distribution	fleet	fuel	capacity	
to	fulfil	the	surge	in	demand.	
I would also urge businesses 
to	ensure	their	fleet	fuel	
infrastructure now, more than 

ever, is compliant and safe. 
Installing temporary new 
infrastructure

The	first,	and	simplest	way	to	
increase the volume of fuel in 
your	distribution	fleet	tanks	is	to	
arrange additional fuel deliveries.
Installing	new,	temporary	fleet	
fuel tanks and pumps could also 
be an option. This would mean 
that you could store more fuel, 
which would generate a cost 
saving	as	well	as	a	time	efficiency	
while you wait for tanks to be 
refuelled.

When we perform a new tank 
installation, we sometimes 
install a temporary tank to 
allow refuelling operations to 
keep running while a new unit 
is installed. A temporary tank 
could be used in this scenario to 
increase the capacity of fuel.

Let’s say your operation 
currently uses 20,000 litres 

How can fuel infrastructure 
expansion and maintenance 
ensure increased demand as 
the	supply	chain	is	fulfilled?

of fuel per day from a 40,000 
litre tank. But you need 50,000 
litres	to	fulfil	demand.	You	could	
increase the frequency of fuel 
deliveries, or alternatively install 
a bigger tank or multiple tanks.
It depends how much more fuel 
you are using.

If you are a smaller operation 
you may currently be utilising 
the many forecourts in the UK 
to	fuel	your	fleet	of	delivery	
vehicles. But as demand 
increases, this may not be the 
most	cost-efficient	option.	Fuel	
is cheaper when it is bought 
in bulk. So, although the initial 
outlay for a temporary (or 
indeed permanent) tank is more, 
if you use enough fuel it will pay 
for itself. 

No-one knows how long this 
crisis is going to go on for, if 
it lasts 6-8 months it could be 
more cost effective to install 
temporary infrastructure. 

Ensure your 
maintenance schedule is 
adhered to 
Maintaining your existing 
infrastructure is also vitally 
important in this time of crisis to 
ensure	your	distribution	fleet	can	
cope with increased demand.

Maintenance requirements do 
not increase with increase in use, 
it runs on time, not capacity. Fuel 
tanks should be inspected every 
one, three, six, 12, 36 and 72 
months. 

The Department for Transport 
recently	confirmed	that	there	
was to be no change in the 
legislation regarding ADR tank 
testing.

The three yearly intermediate 
inspection should be completed 
within three months either 
side	of	the	specified	test	date	
(Reference: ADR book 2019 Ref 
6.8.2.4.3). The six yearly period 
inspection should be completed 
by	the	specified	date.		

It is critical, now, more than 
ever, to ensure that maintenance 
schedules are not missed for the 
compliance and safety of your 
operation, so you can continue 
to	fulfil	demand.	

The increase in use will likely 
mean that remedials will be 
higher. The inspections identify 
parts	that	are	not	fit	for	purpose,	
and remediation work is either 
suggested or imposed depending 
on the severity of defect found. 
Parts that are more likely 
to require replacement with 

increased	use	are	filters	and	
gauges for example. 

Every day of downtime can cost 
some national supermarkets 
in the region of £1m in lost 
revenue, and that doesn’t take 
into account the added pressure 
of continuing to feed the nation.

Apart from the tanks themselves, 
the Fuel Storage Regulations 
cover separators, bunds and 
associated pipe work, with 
standards set and enforced by 
the Environment Agency, EN 
standard EN858-2 states that 
separators should be serviced at 
least twice a year.

An increased possibility 
of leak or spill
An increase in demand will 
also increase the possibility 
of a leak or spill. A spill of a 
substance capable of harming 
the environment and/or 
human health could result in 
a criminal prosecution by the 
relevant regulator under various 
statutory regimes. It could also 
lead to civil claims for nuisance 
or negligence from residents and 
other businesses affected by the 
incident.  

Not only can site owners and 
any employees or contractors 
tasked with facilities management 
be held personally liable in a 
criminal court for spills, non-
compliance with legislative 
obligations can generate massive 
downtime	at	your	site,	huge	fines	
and multiple private claims. 
3,000 pollution incidents last 
year involved oil or fuel and with 

an	average	fine	of	£30,000	the	
penalties can be steep. 

Ensuring you are there 
when the nation needs 
you most
There are many opportunities 
to increase capacity to ensure 
your	distribution	fleet	can	
fulfil	demand	and	feed	the	
nation. Immediately increasing 
fuel deliveries is one solution. 
Installing temporary fuel tanks 
could bridge the gap, without the 
need for a permanent solution 
and	increase	fuel	cost	efficiency.	

Maintenance shouldn’t be 
ignored, especially in a time of 
crisis. Making sure maintenance 
requirements are met will ensure 
the compliance and safety of 
your operation. If the worst does 
happen and you experience a 
spill, the maintenance record will 
stand you in good stead with the 
authorities.

You need a partner that can be 
flexible	and	work	around	your	
business to minimise disruption 
and downtime, whether 
delivering additional fuel, adding 
fuel infrastructure capacity, 
conducting routine maintenance, 
or quickly and effectively dealing 
with your spill incident.

Adler and Allan can keep you 
compliant and operational. If you 
need to install a new fuel tank 
at midnight, conduct routine 
maintenance on a Sunday or you 
have a spill on a Friday night we 
will be there for you, so that you 
can be there when the nation 
needs you most.

http://www.mhwmagazine.co.uk
http://www.adlerandallan.co.uk/?utm_source=Materials%20Handling%20World&utm_medium=Continuity%20of%20supply%20thought%20leadership&utm_campaign=MHW%20thought%20leadership%201


20 MHW Magazine Online    May / June - July 2020                   www.mhwmagazine.co.uk

NexSys ATEX batteries, 
available from EnerSys, 
allow materials handling 

vehicles to work safely in 
hazardous areas where there 
is an explosion risk. They 
conform to ATEX standards, 
which are compulsory and a 
legal requirement in Europe 
and NexSys batteries are also 
available	world-wide	certified	
in compliance with IECx 
standards. The new batteries, 
available in nearly all DIN sizes 
and	capacities,	offer	significant	
advantages over both Valve 
Regulated Lead Acid (VRLA) gel 
and	flooded	lead-acid	solutions.	
These advantages result from 
the Thin Plate Pure Lead (TPPL) 
technology used in the batteries' 
construction. Accordingly, they 
offer outstanding Amp-hour (Ah) 
capacity.

NexSys ATEX batteries require 
much lower maintenance than 
flooded	types,	with	no	need	
for topping-up. Critically for 
hazardous environments, the 
batteries' electrolytes are non-
spillable, as they are absorbed into 
the Absorbent Glass Mat (AGM) 
separator material. 

They also recharge faster 
than	gel	and	flooded	batteries,	

with opportunity charging 
being possible. This increases 
productivity and reduces costs. 
Additionally, service life is longer 
than for gel batteries.

The term 'ATEX', derived from 
the French 'ATmosphères 
EXplosives', applies to 
atmospheres made potentially 
explosive by the possible 
presence of dust or gases 
likely to ignite or explode, for 
example in oil and gas, mining 
and chemicals industries during 
handling and logistics operations. 
ATEX	product	certification	
verifies	the	design	specification	
of a manufacturer's product to a 
series of relevant standards. The 
certification	process	includes	
testing and assessment of the 
product, with ATEX and IECEx 
certificates	and	reports	being	
issued for conforming product.

The NexSys batteries' ATEX 
certification	was	granted	by	
CSA Group SIRA, which is 
an independent body. SIRA 
certificate	number	01ATEX3022X	
relates to the complete batteries, 
while 03ATEX3090U applies to 
individual cells. It is also available 
the	certification	in	compliance	
with IECEx standard– with 
certificate	number	IECEx	SIR	

07.0065X for battery and 
certificate	number	IECEx	
SIR 07.0064U for cells. The 
company's technical know-how 
and experience result from many 
years spent supplying various 
ATEX battery product ranges to 
explosion protection solution 
specialists, material handling 
equipment manufacturers and 
other customers.

The battery products and process 
fulfil	ATEX	Directive	2014/34/
EU, with the production process 
being externally audited at regular 
intervals to ATEX standards. 

The batteries are designed for 
use in ATEX Zones 1 and 2 
(Gases) as well as 21 and 22 
(Gas and Dust) and Mining. Each 
battery	is	engineered	to	specific	
customer requirements. These 
include specially designed trays 
and lids for Zone 1 and increased 
protection and testing for zone 
21 and 22 batteries. 

While Zone 2 product does 
differ from standard batteries, lids 
are	typically	not	fitted,	as	cover	
protection is usually provided 
by the equipment/application. 
Additionally,	ATEX-certified	plugs	
can be supplied and installed on 
request.

The main issue with the special 
trays is the loss of capacity due 
to	the	different	fit	form.	NexSys	
batteries, with its higher energy 
density solves this problem. TPPL 
plate thickness down to 0.8mm 
(3x more plates than gel and 
flooded	in	same	volume)	provide	
an higher energy density and a 
greater Ah capacity than a VRLA 
gel battery of the same physical 
size, together with greater or 
equal	Ah	capacity	than	a	flooded	
battery of the same physical size. 

NexSys ATEX batteries can 
provide 10% more energy and 
power	than	standard	flooded	
products and 15% more than 
standard gel products.

The batteries can be used over 
a temperature range of 0°C to 
40°C, in low and normal duty 
applications working six days a 
week. Up to eight hours or more 
utilisation may be achieved, with 
a depth of discharge (DoD) to 
80 per cent of C5, if recharge 
times are met. Cycle life can be 
improved by reducing DoD. The 
batteries can be charged using 
NexSys	or	NexSys+,	efficient	
modular high-frequency chargers. 
Charging time from 20 per cent 
state of charge to full charge is 
typically 6.25 hours or faster.

"In NexSys ATEX batteries, we 
have a solution that combines 
many	benefits	of	flooded	and	
VRLA gel batteries", comments 
Mattia Bianconi, Application 
Manager Motive Power EMEA at 
EnerSys, "and this is based on our 
standard NexSys batteries, which 
have proven to be a product of 
choice in regular motive power 
applications since 2011.  

NexSys ATEX batteries 
bring advantages of Thin Plate 
Pure Lead (TPPL) technology 
to materials handling vehicles 
operating in hazardous areas

The ATEX batteries extend the 
same advantages, and product 
confidence,	to	users	in	hazardous	
environments. These are found 
in many sectors, from mining 
and tunnelling, chemical and 
pharmaceutical plants, oil and gas, 
military and aviation, to food and 
drink, waste management, printing 
and paper and many others."
https://www.discovernexsys.com

https://www.discovernexsys.com
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Following the launch of 
its ‘Renovotec Robotics’ 
warehouse solutions 

division Renovotec Group has 
formed a partnership with 
Silicon Valley’s Fetch Robotics 
Inc., it was announced today. 
Fetch	invented	the	world’s	first	
cloud robotics platform and last 
year was named by IDC as a 
Leader for Autonomous Mobile 
Robots for General Warehouse 
Automation*. Renovotec Robotics 
will integrate its Warehouse Task 
Engine middleware with Fetch 
Robotics’ hardware to create a 
new generation of Renovotec 
warehouse robotics solutions that 
will be available to buy, or rent 
using RaaS (robot as a service). 

Its robotics solutions will have 
the power to increase warehouse 

picking productivity by up to 50% 
say Renovotec.

Renovotec already has a proven 
track record in optimising 
warehouse productivity through 
the smart deployment of voice, 
data capture, analytics and 
other high-impact technologies. 
Robotics is the company’s latest 
game-changing technology for 
in-warehouse deployment. “We 
will be drawing on Renovotec’s 
in-depth knowledge of warehouse 
workflows	when	deploying	our	
warehouse robotics systems” 
explains Renovotec Robotics 
CEO Lance Bennett. “Smart 
supply chain companies are 
already harnessing advanced 
technologies to optimise their 
everyday warehouse performance. 
Warehousing will be one of 

Renovotec 
forms partnership with 
Fetch Robotics

‘Renovotec Robotics’ warehouse solutions will integrate •	
its warehouse task engine with Fetch Robotics hardware
Resulting robotics solutions could increase warehouse •	
picking productivity by 50% say Renovotec
Robotics is Renovotec’s latest technology of choice for •	
warehouse optimisation

the success stories of the next 
decade and robotics will underpin 
its expansion, playing a central 
role in the transformation of 
supply chains.”

*Renovotec’s robotics 
partner Fetch Robotics 
Inc
Headquartered in Silicon Valley, 
Fetch Robotics Inc. invented 
the	world’s	first	cloud	robotics	
platform. In 2019 the company 
was named by analyst IDC as a 
Leader for Autonomous Mobile 
Robots for General Warehouse 
Automation and in the same year 
was awarded the AI Breakthrough 
Award for Best Overall Robotics 
company. In 2018 Fetch Robotics 
was named as a Technology 
Pioneer by the World Economics 
Forum. www.renovotec.com

The Lifting Equipment 
Engineers Association 
(LEEA) is driving Global 

Lifting Awareness Day on 9 July 
2020.

LEEA members and the 
wider lifting community, from 
manufacturers to end users, have 
taken to social media to spread 
the word about raising standards 
throughout the industry and 
at the point of use, using the 
#GLAD2020 hashtag.

Ross Moloney, CEO at LEEA, 
said: “GLAD on 9 July will be a 
very important day for the global 
lifting industry. All too often our 
industry is hidden, ignored or 
unrecognised by end users and 
certainly by some of the supply 
chains that we serve. Global 
Lifting Awareness Day is about 
getting the whole industry and 
the associated supply chains to 
recognise the importance of high 
standards	in	lifting,	the	significance	
of quality and how to ensure 
lifting best practice.”

The initiative is also being backed 
by industry media representatives, 
Lift & Hoist International (LHI) 
magazine and Bridger Howes, a 
public relations consultancy. “Guy 
Harris [publisher, LHI] and Mark 
Bridger [director, Bridger Howes] 
have brought this project to life, 
after coming together to discuss 
how to raise awareness of our 
sector and of high standards,” 
added Moloney.

Bridger said: “We invite everybody 
to join in with #GLAD2020 in 
advance of and on 9 July 2020. 
This is all about bringing the 
industry together to tell the 
world about high standards 
and the things in lifting they are 

GLAD about—such as innovation, 
standards, collaboration, 
technological change or even 
something lifting related they’ve 
seen that has amused them.”

Companies from around the 
world are already contributing to 
#GLAD2020 content, including 
findadistributor.com,	OZ	
Lifting, R&M Materials Handling, 
ACCO, Pintsch Bubenzer (USA), 
Ranger Lifting (Australia), RUD, 
William Hackett, and Rope & 
Sling Specialists (UK). LHI’s 
peers in the media, Wire Rope 
Exchange, Wind Energy Network, 
Material Handling Wholesaler, 
and Heavy Lift & Project 
Forwarding International, have 
also thrown their weight behind 
the endeavour. Many more have 
followed suit.

Harris said: “We encourage 
readers, associations and sector 
stakeholders to generate 
awareness of lifting standards, best 
practice and lifting’s vital role in 
end user supply chains by taking 
to social media on 9 July 2020. We 
want to see your messages, with 
the #GLAD2020 hashtag, driving 
home the vital role lifting plays in 
so many supply chains and that 
best practice is critical to avoid 
risk of injury.”

Moloney concluded: “GLAD will 
be a big day for our industry and 
LEEA members are going to be an 
important part it. So, make sure 
it’s in your diary and let’s raise 
global awareness of high-quality 
lifting practice—not forgetting to 
add #GLAD2020 to it.”

Pictures: Glad20202.jpg and 
Glad20203.jpg
Caption: Global Lifting Awareness 
Day takes place on 9 July 2020.

Industry Backs Global Lifting 
Awareness Day, #GLAD2020

http://www.renovotec.com
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Bunting has added two new 
models to their popular 
and highly successful 

range of Permanent Overband 
Magnets. The two new designs 
– the PMax and Easibelt - meet 
specific	requirements	of	reduced	
maintenance time and lighter 
weights. These models expand 
the Overband range, which also 
includes the classic PCB model.

Bunting is one of the world’s 
leading designers and 
manufacturers of magnetic 
separators for the recycling and 
waste industries. The Bunting 
European manufacturing facilities 
are in Redditch, just outside 
Birmingham, and Berkhamsted, 
both in the United Kingdom.

The design of the Overband 
Magnet is simple with two 
pulleys mounted on a frame 
either side of a permanent 
magnetic block. As the name 
suggests, the Overband Magnet 
is positioned above a conveyor, 
either over the head pulley, or 
more commonly across the belt. 
In operation, conveyed material 
passes under the Overband 

where the strong magnetic 
field	attracts,	lifts	and	then	
automatically discards tramp 
ferrous metal such as rebar. 
Hundreds of Overband Magnets 
are built at the Bunting-Redditch 
plant every year.

The development of the PMax 
Overband Magnet meets the 
mobile plant industry’s move 
towards lighter and smaller 
designs (e.g. crushers and 
screens). The PMax is 15% 
lighter than standard the PCB 
model across the range and 12% 
shorter in length. 

These reductions result in a 
14% higher magnetic force 
to weight ratio. The PMax 
operates at a maximum working 
height of 300mm (above the 
conveyor) on belts with widths 
between 600 and 1500mm. The 
reduction in weight and size 
is achieved through adopting 
new manufacturing processes, 
including investing in new 
production plant. The new 
design is released in response 
to customer requests across 
Europe.

Two new Permanent 
Overband Magnet Models 
from Bunting

The Easibelt model is for 
applications where maintenance 
opportunities are limited. The 
design allows for a fast belt 
change,	significantly	reducing	
maintenance downtime by at 
least 50% compared to the 
changing of a belt on a standard 
Permanent Overband Magnet. 
The Easibelt is operates at a 
maximum suspension height of 
300mm on belts between 600 
and 1500mm. This new design of 
Overband	is	specifically	designed	
for24-hour 7-day operations 
where any production downtime 
can	result	in	significant	
challenges. This new model is 
also ideal when an Overband 
Magnet is in a location with 
limited	or	difficult	accessibility.

“The development of two new 
designs of Overband Magnet 
meet the changing needs of our 
customers,” explained Adrian 
Coleman, the General Manager 
of Bunting-Redditch. “Our PCB 
model has been an industry-
standard for several decades 
and remains the optimum design 
for many applications. However, 
the	PMax	is	specifically	designed	

as a lower weight option for 
mobile plant, whilst the Easibelt 
offers	significantly	reduced	
maintenance time.”

The expanded range of 
Permanent Overband 
Magnets extends the range of 
Magnetic Separators and Eddy 
Current Separators Bunting 
manufacturers for the recycling 
and quarrying sectors.

For further information, 
please contact us on press@
buntingeurope.com or visit our 
website www.mastermagnets.
com

Bunting PMax Overband Magnet

Bunting Easibelt Overband Magnet

http://www.mastermagnets
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When you are shopping 
for an industrial air 
compressor, you need 

to know what compressors can 
handle the job. They come in 
every shape and size, so if you 
are working as a contractor, you 
probably don’t need the same 
type of compressor was a heavy-
duty auto mechanic. It is essential 
to	find	the	right	machine	for	what	
you need.

Most modern industrial air 
compressors are longer lasting 
and more reliable than older 
models.	Still,	It	is	essential	to	find	
a compressor that has the power 
you need, can save you on energy 
costs, and won’t cost you a ton 
in maintenance costs. Here are 
some facts and tips to help you 
know what to look for in your 
next industrial air compressor. 

Things to consider: 
Horsepower
The horsepower rating is an 
excellent way to tell if the 
compressor will have the power 
you need. One problem is that 
some smaller compressors sold 
at big box stores say they have 
higher power than they actually 
do. Most industrial compressors 
are more accurate in their HP 
rating, which is also why they 
tend to be a large size and more 
expensive. 

Air Pressure
Air pressure is measure in pounds 
per square inch (PSI), and most 
industrial air tools need 90 
PSI to run. Make sure your air 
compressor has a higher shut off 
pressure to be sure it can give 
you enough power. 

Energy-saving tips air compressor:
Be sure to check your system 

regularly for leaks. Even small 
leaks can affect the overall 
air pressure, and you may be 
tempted to turn up the pressure 
to deal with these leaks. It is 
always recommended to run your 
system at the recommended 
pressure.

Cubic Feet per Metre 
Be sure your compressor 
produces a large enough volume 
of air to keep your air tools 
running. This volume is usually 
called cubic feet per minute 
(CFM). 

Single or Two-Stage 
Compressor
Single-stage air compressors 
have one cylinder that pumps 
directly into the tank. A two-stage 
compressor has two cylinders, 
and this allows you to start at a 
higher	PSI	with	the	first	cylinder	
and then move to a higher 
pressure with the second cylinder. 
Unless you have a job that 
requires high pressure, the single-
stage compressor is probably 
what you need. 

Life Expectancy
Be sure your industrial air 

compressor is built to last. It 
may be tempting to try and save 
money by buying a compressor 
at a big box store, but these 
savings won’t last very long if your 
compressor needs to be replaced 
within a year or two. 

Your air compressor service 
should be able to tell you a 
compressor’s life expectancy, 
or	you	can	find	out	from	the	
manufacturer. It is best to 
calculate what your compressor 
will cost you per hour of its life 
expectancy	rather	than	a	flat	rate.	

Maintenance Costs
Be sure to ask expert technicians 
and engineers from Commercial 
Air Compressor Ltd. about 
the repair policy and expected 
maintenance costs for your air 
compressor. 

Most industrial compressors sold 
from an air compressor service 
also have a clear maintenance 
policy and technicians that can 
keep your machine running and 
quickly take care of any issues 
that might arise.

Photo by Dean Moriarty

Tips for Choosing 
Your Industrial Air 
Compressor6

 

•	 MP100/E	and	MP300/E	
printers combine best in class 
print technology with industry 
leading labelling and software 
capabilities
•	 Cable	and	Infrastructure	
labels designed for on-site 
ease-of-use for networking and 
infrastructure use 
•	 Printing	direct	from	Easy-
Mark Plus software

Panduit, a leading electrical 
and network infrastructure 
solutions company and 

printer technology partner 
Epson have launched two 
jointly developed printers for 
the industrial, construction and 
network infrastructure markets.

The MP100/E and MP300/E 
portable label printers offer an 
extensive range of capabilities in 
compact device formats, including 
fast 1.4” (36mm)/p/s print speed 
(MP300/E), wide variety of die-
cut (MP300/E)and continuous 
label, both devices, sizes and 
materials up to 1.5” (38mm) 
wide (MP300/E), as well as USB 
connectivity, direct printing from 
Easy-Mark PlusTM, software 
and integrated automatic cutter 
with full (both) and half cutting 
(MP300/E). 

The MP300/E offers 360 dpi 
print resolution, whilst the 
MP100/E is fully integrated with 
Fluke Linkware LiveTM. Both 
devices offer a wide operational 
temperature range of -40oC 
to 66oC and come complete 
with printer, one label cassette, 
AC power adapter, USB cable 
and quick reference guide, for 
immediate use.

The MP300/E is compatible 
with Turn-Tell Label Cassettes, 
providing a new solution to clear 

operator-friendly print and read 
label requirements.

Epson will develop and 
manufacture new label printers 
for Panduit, except the own brand 
LABELWORKS PX series. It is 
anticipated that the partnership 
will accelerate the development 
of new technologies and expand 
the product offering to current 
and new markets.

www.panduit.com

Industry Partnership Readies 
European Launch of Advanced 
Handheld Label Printers

http://www.panduit.com
https://www.wikihow.com/Choose-an-Air-Compressor
https://expressdigest.com/top-5-energy-savings-tips-for-industrial-air-compressors/
http://www.macair.ca/energy-saving-tips-for-air-compressors/
http://commercialaircompressor.ca/services/
https://pixabay.com/users/terimakasih0-624267/?utm_source=link-attribution&utm_medium=referral&utm_campaign=image&utm_content=1422567
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Heavy equipment auctioneer 
Ritchie Bros. supports 
equipment owners through 

the	COVID-19	crisis	with	flexible	
disposition options to improve 
their	cash	flow,	including	advance	
payment options and purchasing 
seller assets outright.

While many of us are isolating 
at home during the coronavirus 
pandemic, the world of heavy 
equipment auctions is still turning. 
Industry leader Ritchie Bros. has 
taken all its auctions online and 
has so far seen very little change 
in anticipated demand – or selling 
price levels – for secondhand 
construction and agricultural 
machines over the last few 
months.

“Despite these uncertain times, 
we’re hearing from customers 
that there is still lots of work 
going on in the world – 
maintaining highways, power 
and telecommunications, water 
and sewerage systems, as well 
as transporting groceries and 
medicines – and we provide 
the equipment to companies 
delivering these essential 
services,” says Karl Werner, 
International President at Ritchie 
Bros.		“The	regular	in	and	outflow	
of	fleet	management	does	not	
stop and we’re here to help, 

with a variety of sales solutions 
and contract options to suit any 
need.”

Over its 62-year history, Ritchie 
Bros. has become a trusted 
advisor in the industry, with 
millions of clients around the 
globe counting on the valuable 
insight it provides.

“We have accumulated a huge 
amount of market and selling 
price data – on equipment 
types, makes and models, and 
manufacturing years – that 
we leverage to our clients’ 
advantage. Using this data and our 
experience, we will recommend 
the right time and place to sell 
– whatever is going on in the 
world,” he adds.

Beyond keeping its auctions and 
marketplaces up and running, 
Ritchie Bros. has demonstrated 
its commitment to sellers during 
these challenging times by offering 
several	flexible	selling	options	to	
ease	cash	flow.	

Most notably, Ritchie Bros. has an 
advance payment option, where 
they can provide funds in advance 
against the expected sale price 
for equipment, if a seller does 
not wish to wait until the next 
scheduled auction.

“Our vast experience of buying 
and selling equipment around the 
world means we can estimate 
equipment value with a high 
degree of accuracy. Final sale 
prices are usually within a small 
range of our expectations,” 
Werner says. “That allows us to 
offer customers the option of 
drawing funds in advance of a sale 
with an advance payment or using 
another of our bespoke selling 
options. We’re seeing in these 
times there is more need for 
services like this.”

In addition to advance payment 
services, sellers can also transfer 
ownership directly to Ritchie 
Bros., to limit administration 
around the sale. Equipment 
owners can receive individual 
selling advice, by simply talking 
with a Ritchie Bros. representative 
who will establish the best 
disposition choice for them.

“Naturally, there is some 
uncertainty at the moment, but 
we want to reassure our clients 
and discuss options that will give 
them the best outcome for their 
business now and in the long 
term,” he concludes.

For more information on selling, 
visit:
www.rbauction.com/selling. 

Ritchie Bros.
eases cash flow for 
equipment owners

http://www.rbauction.com/selling
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Parcel2Go Partner With Online 
Marketplaces Shpcok & Gumtree

During the lockdown, 
people are having to 
spend more time at 

home than normal which means 
that people are starting to do 
a lot of chores that need doing 
around the home. This includes 
decluttering the home and you 
might	find	that	there	are	all	
kinds of items that you could 
sell online, but how can this be 
done	safely?

Sell Items Safely Online
Both Shpock and Gumtree 
are popular community 
marketplaces for buying and 
selling second-hand items and 
both have recently launched a 
partnership with Parcel2Go to 
offer safe, contact-free door-to-
door deliveries. This means that 
it is easy for people to sell the 
items that they no longer need 
without endangering themselves 
or public health, plus this can 
also be a great chance to raise 
some money in a time where 
many people are struggling 
financially.

Smart Partnership
Shpock and Gumtree are heavily 
used platforms, but since the 
pandemic both marketplaces 
have told people not to visit 
other’s homes which can make 
it challenging to buy and sell 
used items. Fortunately, this 
partnership means that people 
can still use these platforms and 
sell items that they no longer 

need without having the leave 
the home or even speaking to 
anyone else. Parcel2Go work 
with the best couriers to pick 
up and deliver items safely 
during this time and also have 
provided their own advice for 
safely buying and selling online 
during this challenging period.

Shpock
For Shpock, it is simply a case of 
booking a pick-up time for your 
items and then leaving them in a 
box outside of your home. The 
courier will then pick up your 
items once you are safely back 
inside your home and drop them 
off at the designated address. 
Selling on Shpock remains free 
and the popular platform is 
even helping to support social 
distancing by helping cover the 
additional charges for contact-
free door-to-door delivery.

Gumtree
Gumtree is offering a similar 
contact-free door-to-door 
service with all revenue 
generated from the partnership 
with Parcel2Go being donated 
to the Crisis ‘In This Together’ 
emergency fund. Hannah Rouch, 
CMO, Gumtree explained the 
partnership:

“With this partnership we 
wanted to make it as easy as 
possible for people to exchange 
essential items in a safe and 
socially responsible way whilst 

giving back to those most in 
need	at	this	difficult	time.	This	is	
just one way in which Gumtree 
is committed to supporting 
Crisis and the incredible 
work they are doing across 
communities to get vital care to 
vulnerable people.”

Many people are looking to 
buy and sell second hand goods 
during the lockdown, but this 
is challenging in a time where 
there are restrictions in place 
and it is so important to protect 
public health. This is why the 
Parcel2Go partnerships with 
enormous marketplaces Shpock 
and Gumtree are so welcome 
and will allow people to buy and 
sell	with	confidence.

International supply chain 
solutions provider TouchPath 
(www.touchpath.com) is 

launching a rental scheme 
for its supply chain systems: 
businesses will now be able to 
rent TouchPath products, typically 
for three years for the same 
price as purchase. All rental 
prices include maintenance and 
support. ‘Rent now, buy later’ and 
rental extension options are also 
available under the scheme, for 
which TouchPath is claiming an 
industry	first.

Products covered under the 
scheme include popular TouchPath 
solutions such as its ‘TouchWMS’ 
warehouse management 
system, which delivers proven 
productivity increases of 50%; the 

‘TouchMES’ performance-driven 
manufacturing execution system, 
which	displays	accurate	shop	floor	
data in real time; and ‘TouchSales’, 
a web-based customer ordering 
portal designed for remote, 
COVID-19-driven working.

Commenting on the company’s 
new rental scheme TouchPath 
international CEO David Myers 
says: “Right now many supply 
chain companies are looking to 
minimise their capital expenditure 
on new software and services. 
TouchPath’s rental scheme makes 
that possible, with no price 
premium.”

TouchPath has operations in the 
USA (High Point, NC 27265) and 
the UK (Halifax HX1 5ER).

TouchPath introduces 
rental scheme for supply chain systems; 
Claims	industry	first

“Right now many supply chain companies are looking to •	
minimise their capital expenditure on new software and 
services. TouchPath’s rental scheme makes that possible, 
with no price premium” says TouchPath international 
CEO David Myers
Company	claims	industry	first	for	new	scheme	•	
All TouchPath products including ‘TouchWMS’, •	
‘TouchMES’ and ‘TouchSales’ will be available to rent, with 
no price premium
Rental prices include maintenance and support•	
Flexible options include ‘rent now, buy later’, and rental-•	
period extension

https://www.parcel2go.com/couriers
https://www.parcel2go.com/content-hub/buy-and-sell-online-with-parcel2go
https://www.gumtree.com/
http://www.touchpath.com
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By adopting a ‘complete 
compliance’ operational 
approach regarding social 

distancing and safe working 
systems at its Derbyshire factory, 
the manufacturer has been able 
to continue supplying emergency 
loading apparatus to hospital 
environments where COVID-19 
patients are being treated.

Although factory operations 
may have been functioning at a 
reduced capacity, the Thorworld 
team	has	successfully	fulfilled	key	
and essential loading equipment 
orders, including apparatus 
required within extremely short 
lead times.

Equipment, including standard 
Ground Level Container Ramps, 
has been distributed - ideal for 
allowing access into standard 
shipping containers via forklift 
trucks. Bespoke variations of the 
ramps have also been supplied 

Thorworld 
Industries 
supplying solutions, 
supporting the frontline 

to support fridge containers 
with	higher	internal	floors	and	
drainage channels.

Working compliantly, the 
Thorworld team has in many 
cases,	been	able	to	fulfil	‘next	
day’ order placement, helping to 
support frontline operations and 
offer solutions to distribution 
and delivery enterprises.

“We’ve been pleased to position 
ourselves as a supplier capable 
of providing urgent loading 
equipment to further facilitate 
those	fighting	the	virus,	and	
ensure vital deliveries can still 
be made,” said Ian Langan, 
Thorworld’s Technical & 
Engineering Director.

“As we strive to keep the 
country moving with effective 
solutions that can be put to use 
at speed, we’re simultaneously 
putting all achievable measures 

in place to keep our staff, 
customers and communities safe 
and protected. 

“We’re grateful to our partners 
for their patience and are 
extremely proud of our teams 
working onsite and remotely.  It’s 
an extremely challenging time, 
however we’re working together 
to ensure the supply of what’s 
needed right now, whilst we help 
to reduce extended lead times 
and prepare to safely increase 
production levels in coming 
weeks.”

Ian	confirms	that	non-urgent	
orders are being received and 
progressed and that new or 
existing customers can contact 
the administrative division of the 
company ‘at home’ by emailing:

info@thorworld.co.uk.  

www.thorworld.co.uk

Working to support the country’s 
essential services in this unprecedented 
time, loading bay solution specialist 
Thorworld Industries has devised safe 
practice methods to continue operations 
during the COVID-19 pandemic, allowing 
the company to both assist and champion 
the nation’s collective combative efforts.

http://www.thorworld.co.uk
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Warehousing and 
logistics providing 
key support to 
vital industries

The way that goods move 
around the country 
has been placed in the 

spotlight like never before in 
recent weeks and supporting 
this is the warehousing and 
logistics sector.

Carlton Forest Group, which 
headquarters in Worksop, 
Nottinghamshire; but which has 
an additional site in Barnsley, 
South Yorkshire; has supported 
many existing and new 
customers in the early stages of 
the global pandemic to deliver 
continuity of service, all whilst 
ensuring staff, customers and 
suppliers stay safe.

“We	always	have	a	flexible	
business model which is 
supported	by	efficient	
warehousing management 
systems and years of experience 
in handling FMCG through the 
supply chain across a variety of 
industry sectors,” said Graham 
White Group Commercial 
Manager Carlton Forest. 

“Our adaptability has made us 
a preferred logistics partner 
for many that are coping with 
surges in demand across food 
and drink, ecommerce and 
other sectors that have seen 
unexpected increases during the 
continuing lockdown.”

Efficient	warehousing	and	
supply chains has been vital in 
the continuation of supply and 
the despatch of goods across 
parts of the economy that have 
either seen a growth in demand 
or are maintaining pre-Covid 
19	levels.	A	significant	shift	
has been evident in suppliers 
to supermarkets and also 
ecommerce retailers that now 
have this as their only outlet for 
sales.

“Adaptability has been a key 
element of success for many 
businesses at this time and we 
have been able to offer tailored 
support wherever possible,” 
said Graham. “Our business and 
our people have shown great 
resilience during the last few 
weeks and as a team we look 
forward to continuing to offer 
support to any business that 
needs warehousing and logistics, 
either on a long or short term 
basis.”

Carlton Forest Group offers 
a full range of warehousing 
and logistics services including 
contract warehousing, contract 
packing, national distribution, 
WMS and stock control and 
bespoke	fulfilment	solutions.

Further information about 
Carlton Forest Group can be 
found by visiting:

www.carltonforestgroup.com. 

Avanta UK Ltd., a Leeds 
company that specialises 
in the design, supply and 

installation of a range of storage 
and construction systems is 
celebrating 20 years of service to 
customers throughout the UK. 
In doing so, the company wishes 
to thank its loyal customers for 
trusting them with their business.
 
The company was formed in 2000 
from a merger of Castleford’s 
Abacus Storage and Bradford’s 
Pennine Storage. Following the 
merger, Avanta UK relocated 
to Leeds to take advantage of 
everything the local area had 
to offer. Over the last 20 years 
they have grown from a regional 
provider to a business supporting 
nationally recognised companies 
such as Next and Redbull.
 
Avanta's annual turnover of close 
to £15 million means that they 
have the resources to tackle 
even the biggest projects. They 
are looking forward to taking on 
new	warehouse	refits,	company	
workspace reorganisations, and 
other complex projects over 
the next two decades, including 
helping businesses move forwards 
in the increasingly technology 
focused warehousing and logistics 
sectors.
 
Avanta has had the opportunity 
to work on some truly impressive 
projects over the years. One 
particular project involved 

designing and building 14,000 
pallet positions for a distribution 
centre in Derby. Avanta's 
customer relies on the pallet 
stacking	system	to	fulfil	tens	of	
thousands of weekly deliveries 
throughout the UK.
 
Pallet racking is not all that Avanta 
UK does. Another recent project 
had the company working with 
a West Yorkshire power station 
to	completely	fill	out	a	brand-
new workshop. Avanta designers 
and technicians came up with a 
system featuring nearly a dozen 
drawer units along with an island, 
workbenches, and a central 
storage area complete with 
shelved cabinets.
 
A typical project begins with a 
free site survey and full CAD 
design, which is followed by 
presentation to the customer 
for approval. Avanta can handle 
the design and installation of 

mezzanine	floors,	commercial	
storage systems for warehousing 
and other needs, and interior 
solutions	for	offices	and	
workspaces.
 
The Avanta UK team takes great 
pride in their ability to custom 
design storage and construction 
solutions for just about any need. 
They employ skilled designers, 
craftsmen and installation 
professionals who deliver 
high-quality solutions built to 
specifications.
 
As they celebrate their 20-
year milestone this year, Avanta 
wants customers to know 
how grateful they are for their 
business. The company and its 
team members look forward to 
many more decades of working 
with customers on the most 
challenging projects.
 https://www.avantauk.com/
contact/

Avanta UK Celebrates 
20 Years of Service: Thanks Loyal 
Customers

http://www.carltonforestgroup.com
https://www.avantauk.com/contact/
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FlexQube received an 
order from Burckhardt in 
Switzerland in April of 2020 

to deliver over 100 smaller 
material handling carts. The 
beginning of this process was all 
the way back in October, 2019 
when	Burckhardt	first	reached	
out to FlexQube GmbH. 

After	the	first	visit	to	
Burckhardt’s manufacturing 
facility it was clear that a normal 
welded	trolley	would	not	fit	their	
needs. The metal materials that 
Burckhardt was transporting 
within their facility were very 
heavy and the space between 
their machinery was quite tight. 
As with many facilities the amount 
of space to move materials is 
getting tighter and tighter. It was 
obvious that a solution designed 
specifically	for	their	needs	was	
the right option. 

Following	this	first	visit,	online	
meetings were set up between 
the customer, our sales engineer, 
Jan Brettmann, and FlexQube’s 
design team. During this process 
the needs of the customer were 
outlined and a few designs were 
offered. From which one was 
selected and an initial prototype 
was built. 

So the operators and engineers 
on site at Burckhardt could 
become more familiar with the 
FlexQube	concept,	this	first	
prototype was built onsite in 
their facility, with the help of 
FlexQube’s sales engineers. 
This	was	of	great	benefit	to	the	
customer because they were able 
to	see	first-hand,	how	easy	it	was	
to build a FlexQube cart and if 
needed in the future alter it once 
again. Following the testing of the 
prototype a few minor details 
were needed to be changed to 
the design before the order of 
100	more	was	finalised.	
These material handling carts 

Burckhardt Orders Over 100 
Material Handling Carts from 
FlexQube

fit	perfectly	to	Burckhardt’s	
needs and this will improve their 
material handling production 
greatly. 
 

Shelf Tugger Cart – 420 x 
630 mm – Q-100-3368
This small shelf tugger cart is ideal 
for transporting smaller materials 
within tight and narrow spaces. 
It has two levels with lips along 
each of the sides to keep the 
materials in place. It comes with a 
small ergonomic handle for easier 
handling by operators and a tow 
bar so it can be transported 
within a tugger train. 

Transport Cart – 630 x 
980 mm – Q-100-3450
This custom designed transport 
cart was created to transport 
heavy but small, metal materials 
more	efficiently.	It	comes	with	
flip-down	shelves	on	each	side	
which makes it easier for the 
operators to access the materials. 
This transport cart is also 
equipped with an ergonomic 
handlebar and a tow bar so it can 
be transported within a tugger 
train system. 

Transport Cart – 840 x 
1400 mm – Q-100-3454
This	two	level	flat	shelf	tugger	
cart was custom designed 
to transport small but heavy 
materials. The top shelf has been 
split into four separate sections 
with removable dividers to help 
sort the parts and materials. The 
long sides on this cart can fold 
down making it easier for the 
operators to access the materials. 
This material handling cart 
also comes with an ergonomic 
handlebar and a tow bar for 
easier manual transportation and 
transportation in a tugger train. 
If you would like to learn more 
about FlexQube and our material 
handling solutions visit our 
website	at	https://www.flexqube.
com.

Kit Cart – 980 x 770 mm 
– Q-100-3589
This kit cart is designed to move 
panels and different sized circular 
components	more	efficiently.	
The tubes that are placed into 
the top plate are movable and 
can be rearranged based on the 
different materials that need to be 
transported. This cart also comes 
with a handlebar to make it easier 
for the operators to manoeuvre 
the cart. 

Pregis, a leading manufacturer 
of protective packaging, 
has developed a method 

to measure the environmental 
impact of products damaged in 
transit.

For years, Pregis has been able to 
help companies quantify the cost 
of damage to their bottom line, 
but now the company has taken 
that a step further by developing 
EcoGuage, a proprietary 
calculator	that	quantifies	the	
environmental impact.

Pregis	dedicated	significant	
resources to ensure that the 
inputs it was using to quantify 
impact are accurate. Several key 
metrics, including the annual 
number of shipments, average 
individual weight and damage 
percentage, are used to determine 
the environmental impact 
(electricity, forestry, natural 
gas, gasoline, solid waste, CO2, 
methane and habitat loss).

“Traditionally, the environmental 
focus has been on material 
selection and recycling. While 
those are very important 
considerations, equally as 
important is the environmental 
impact of goods received by 
consumers in a damaged, unusable 
condition. We estimate that these 
goods - due to incorrect material/
structure choices and packing 
methods - account for more 
than 5 billion pounds entering 
North	American	landfills	annually.	
We estimate a similar impact in 
Europe. Many times, this is the 
result of the economic cost to 
return items that may or may 
not be able to be repaired, so 
consumers frequently dispose of 
them,” said Clint Smith, director 
of sustainable packaging, Pregis.

After the product is scrapped 
(either by the consumer or 
by the supplier), there are 
replacement manufacturing 

costs, and related energy usage 
required to produce those goods, 
as well as shipping considerations. 
Packaging components must 
also be duplicated, as well as a 
second parcel delivery - all of 
these	factors	have	a	significant	
impact. Lastly, there is the negative 
customer lifetime value impact of 
a damaged product shipment.

“Using the EcoGuage, we helped 
a company with a 5% damage 
rate quantify its damage impact. 
We determined that those 
damages created a yearly waste 
equivalent of 19 households, used 
four months of typical residential 
electricity usage, released CO2 
emissions equal to 20 cars on the 
road for one year, and consumed 
22 weeks of semi-truck fuel usage. 
We were able to implement a 
solution that reduced damage 
by 60%, which communicated to 
internal and external stakeholders 
that the environmental footprint 
was improved,” said Smith. “We 
encourage all companies who are 
interested in being good global 
stewards to not overlook the 
impact damaged products have on 
the environment.”

To calculate the environmental 
impact of your damaged products 
visit https://uk.pregis.com/
sustainability.

Pregis develops method to measure 
environmental impact of damaged products

https://www.flexqube.com
https://uk.pregis.com/sustainability
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Avancon solves sorter problem 
for Samsung shipping area

Together with the 
South Korean system 
integrator Asetec Co.Kr, a 

specialist for electronic control 
systems, “Pick-to-Light” and 
communication with higher-level 
BUS / IT systems, Avancon built 
the Samsung shipping center for 
small units - like the new Galaxy 
Note 10 - and simultaneously 
for larger boxes and for other 
products. The requirements for 
this sorting and distribution 
system were among others: a very 
short delivery time, the system 
had	to	fit	into	a	relatively	small	
existing area, it should be fast 
enough and handle their value 
goods gently, the system should 
be safe for the operators and 
- last but not least it had to be 
economical.	-	Avancon	could	fulfill	
it all.

“Samsung Electronics aspires to 
create unique and bold designs 
that endlessly pursue new 
discoveries and adventures. We 
make sure to instill authenticity 
and emotional sensibility into 
our design so that it permeates 
naturally into our daily lives.

We are conscious pioneers who 
challenge the status quo and 
speak with a voice that translates 
into true value for our customers. 
Through our designs, we pave the 
path to a better world with more 
exciting experiences, meaningful 
stories, and organic connections.” 
(Samsung Design/New Era, New 
Thinking)

This is Samsung’s design 
philosophy and is fully in line with 
the Avancon DNA, namely, being 
pioneers, producing exceptional, 
modern, avant-garde design with 
an easy but high functionality 
for all products which are 
produced and installed. Avancon 
conveyor systems and OTU 
(Omnidirectional Transfer Units) 
provide a true value through the 
unrivaled sorting and distribution 
system for Samsung.

The Avancon team and the Asian 
managing director, Hyunmin 
Park at Seoul/South-Korea, were 
under intense pressure as this 
complex sorting system had to be 
produced within four weeks.

“With our partner, integrator 
Asetec Co. Kr in Seoul, and 
Samsung’s logistics managers, 
I had many discussions, 
conferences, meetings, phone 
calls, and emails. The question 
was how this system could be 
accommodated in the existing 
space and how 30,000 cartons 
per day could there be quickly 
distributed to 28 destinations. 
We discussed different layouts,” 
reports Hyunmin Park, “Then we 
all visited at Hanmi Pharmaceutics 
the Avancon order picking system, 
which has been in operation for 
more than a year. The decision-
makers and employees of 
Samsung were able to see and 
feel this beautiful system life. 
They were convinced of the 
sleek, streamlined design and the 
efficiency.	–	So,	we	got	the	job.”

It was not easy to get the 
engineers and technical director 
at Avancon Headquarters 
in Switzerland to produce 
everything within this short time. 
Nevertheless, they made it. But 
then Hyunmin Park and Asetec 
also had to make sure that the 
system was quickly installed and 
tested. That was hard. There was 
not much room between the 28 
electronically controlled chutes. 

The true plug-in concept and the 
simplicity of the control system 
based	on	the	famous	ASi	fieldbus	
enabled Avancon and Asetec to 
meet Samsung’s requirements.

Of course, during the trial period, 
there were several other issues 
that Avancon was not responsible 
for. The barcode reader, the 
communication to the higherlevel 
IT system and the coordination 
between the order picking and 
the Avancon-controlled sorters 
with the roller-conveyor-chutes. 

Thanks to our partner Asetec and 
the highly motivated employees 

of Samsung, however, everything 
went on time.

When Samsung began shipping 
the new Galaxy Note 10, 
everything	worked	flawlessly.

The Avancon concept was not 
only much more economical, 
but also quieter and of superior 
design compared to other 
possible solutions such as 
the crossbelt sorters, shoe 
and tilt tray sorting system. 
If it is fast enough, it is an 
inexpensive alternative. When 
customers like Samsung saw the 
Avancon Conveyor Design they 
immediately appreciate. when 
they looked at it.

“Today I can say the effort was 
worth it,” mentions Hyunmin 
Park	very	satisfied.	“Both	
companies, Asetec Co Kr and 
Samsung-Logistics want to work 
with Avancon on further projects 
and new concrete systems are 
already on the table.”

If you also like the Avancon 
design and the sorter installed at 
Samsung, watch the full system 
video at https://avancon.com/
videos/ “Sorter for Samsung 
Smartphones” or you may contact 
Avancon directly.

https://avancon.com/videos/%20%E2%80%9CSorter%20for%20Samsung%20Smartphones%E2%80%9D
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Increasing demand for cut-
to-size material meant that 
the company's service centre 

for	semi-finished	materials	was	
running out of space. So to 
streamline	efficiency	for	holding	
and picking material including 
billets and plate, the company 
installed a Unigrip 3.0 automated, 
honeycomb-type cassette storage 
system. It was built by KASTO, 
located some 600 kilometres 
further south in Achern. Since 
then, AMCO has enjoyed fast 
access to its materials, machined 
parts and remnants and has 
consequently increased its pre-
machining and order picking 
productivity.

Jan Hendrik Schmidt, managing 
director of AMCO said, "Growth 
in this area of our business 
presented us with a challenge. We 
needed additional storage space 
to expand and also wanted to 
renew our conventional racking 
system.

"The new solution had to ensure 
high availability of metals and 
make	efficient	use	of	the	available	
space. Sawing to length, 3- to 
5-axis prismatic machining and 
picking also had to be interlinked 
with the system.

"To	increase	profitability,	we	were	
keen to avoid damage to material 
caused by handling and storage 
and we also wanted to reduce 
order picking costs."

KASTO was already a supplier 
to AMCO, having manufactured 
and delivered in 2013 a 
Unicompact 3.0 long goods 
storage system that has proved 
successful in operation. Mr 
Schmidt explained, "KASTO had 
particular advantages, notably 
the impressive degree of added 
value they offered compared 
to competitors, ranging from 
software development to the 
supply of spares.

"Existing, proven interfaces 
ensured simple integration into 
our ERP system and KASTO's 
employees gave us competent 
advice before we placed the 
order."

The Unigrip 3.0 industrial store 
in Bremen has 1,365 storage 
locations and is 68 metres long, 
over 21 metres wide and 6.7 
metres in height. Five types of 
cassette from 6.5 to 6.7 metres 
long and 1.6 metres wide hold 
the stockholder's materials, 
maximum load per cassette 
being three tonnes. The storage 
and retrieval machine (SRM) 
travels longitudinally at up to 120 
metres per minute to ensure 
efficient	material	movement.	
Laser measuring ensures 
precise positioning and contour 
controls monitor that goods do 
not overhang and hinder their 
transfer.

Via	a	standard	Profibus	DP	
fieldbus,	the	proprietary	
KASTOlogic control orchestrates 
all functions including drive 
controllers, manual control units 
and weighing electronics. AMCO 
can create or change data quickly 
and receives reliable information 
on inventories and cassette 
availability. Storage zones can be 
managed to optimise the SRM’s 
travel routes. Incoming orders 
are automatically assigned to the 
relevant processing stations. The 
Unigrip then provides stock and 
remnants to the machine tools 
and subsequently stores pre-
machined parts and remnants.

To speed fault diagnosis and 
help with operational problems, 
KASTO's service centre in Achern 
can access the storage system 
in Bremen remotely and control 
all functions of the KASTOlogic. 
Changes to the program or 
parameters can be carried out 
cost-effectively, without the need 
for KASTO staff to visit the site.

Mr Schmidt added, "Our 
investment in the KASTO 
solution has paid off handsomely 
and our goals and expectations 
have been fully met. The storage 
facility	perfectly	fulfils	its	intended	
functions of storing material and 
as a buffer for holding pre-cut 
and machined parts, which are 
logically stored and accessed 
quickly and reliably."

He is also pleased with other 
process advantages. Damage to 
material during transportation 
and handling has been virtually 
eliminated and AMCO has been 
able	to	reduce	significantly	its	
fleet	of	forklift	trucks,	as	the	
storage system delivers the 
required materials to where they 
are needed.

Mr Schmidt concluded, 
"Cooperation between our staff 
and KASTO's employees is very 
positive. Technical optimisations 
during the running-in phase were 
quickly and fully completed and 
ongoing adjustments take place 
continuously	and	are	efficiently	
supported by the supplier."

www.kasto.com

Second KASTO storage 
system for non-ferrous 
metals stockholders

Based in Bremen, AMCO Metall Service 
stocks 7,000 tonnes of aluminium, 
copper, brass and bronze in its 55,000 
square metre facility and delivers 25,000 
tonnes annually to customers mainly 
in the plant building, metal processing, 
construction, transportation and 
shipbuilding sectors. The German family 
firm	has	270	employees	and	an	annual	
turnover of around €100 million. Jan Hendrik Schmidt Managing Director 

AMCO Metall Service GmbH Bremen

http://www.kasto.comSecondKASTOstoragesystemfornon-ferrousmetalsstockholdersBasedinBremen
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International supply chain 
solutions provider TouchPath 
(www.touchpath.com) is 

launching ‘TouchSales’, a web-
based customer ordering portal 
designed for remote, COVID-
19-driven working the company 
announced today. The online 
portal enables customers to 
place their orders and manage 
their business relationship 
with an industry or commerce 
supplier from any location quickly, 
accurately and securely says 
TouchPath.

The TouchSales portal is open 
24/7, runs in real time and has an 
intuitive, user friendly interface.  
As well as allowing customers to 
input their own orders directly 
it gives them online access to 

their individual accounts history 
and to customised product and 
pricing information from the 
supplier’s	back	offi	ce	system.	For	
TouchSales users the portal will 
typically replace email, phone 
or fax orders which need to be 
manually entered to the ERP*, 
a process which can result in 
six out of ten being entered 
incorrectly according to industry 
feedback. TouchSales reduces 
order	and	related	fulfi	lment	
errors by a minimum of 50%, can 
be installed in weeks and pays for 
itself in months says TouchPath. 
*Enterprise Resource Planning 
System

TouchSales can also be used by 
fi	eld	sales	and	call	centre	sales	
people to enter sales orders 

TouchPath launches 
‘TouchSales’ customer ordering portal: 
Supports new ways of working in the 
COVID-19 environment

Reduces	order	entry	and	fulfi	lment	errors	by	a	minimum	•	
of 50%
“We	are	re-defi	ning	customer	service	for	the	new	•	
business climate” says TouchPath International CEO 
David Myers

MasterCheck app creators 
chose to release the 
updated 2.0 version of 

the app on the occasion of the 
annual National Forklift Safety 
Day this past June 9th in the UK 
and North America. The updated 
release includes additional 
features aimed at improving 
workplace safety and making 
every day a safer day in a forklift 
environment.

The most common requirement 
of occupational health and safety 
entities throughout the world is 
the pre-shift forklift inspection; 
and for good reason. Pre-shift 
inspections are designed to be a 
proactive precaution to identify 
possible hazardous issues with 
forklifts and lower the risk of a 
forklift related injury or fatality.

MasterCheck forklift inspection 
app creator Gary Wilson chose 
this	day	to	launch	specifi	cally	
stating: “National Forklift Safety 
Day is a day of awareness and a 
reminder of best practices. When 
those involved in keeping the 
workplace safe are aware of the 
hazards, the best practices, and 
most importantly have the tools 
to be proactive about forklift 
safety,	the	benefi	ts	are	substantial.	
We believe the added tools in 
the 2.0 version will contribute to 
making everyone safer.”

In version 2.0, while operators 
continue to use the app to 
save time by completing 
digital inspections and reports, 
supervisors can now manage 
multiple locations and view 
operator and forklift performance 
analytics for the entire company 
or	fi	ltered	by	location	in	the	web-
based Supervisor Dashboard. 

These important performance 
analytics point to areas of 
improvement for operators 
and safer performance of the 
company’s forklifts. Customizable 
forms can be created, and 
customizable	notifi	cations	can	be	
sent for any type of occurrence 
or due date such as an operator’s 
license renewal date, or a planned 
maintenance service due based 
on actual operating hours.

“Supervisors at our various 
locations are excited about the 
new features in version 2.0 of the 
MasterCheck app, especially the 
added analytics and customizable 
notifi	cations.	These	improvements	
will help us continue to be a very 
safe operation for our valued 
employees” said Glen Wegel, 
VP Operations, Kitchen Cabinet 
Distributors.

For more details about the 
MasterCheck forklift inspection 
app with Supervisor Dashboard 
or to try a free trial, visit:

www.mastercheckapp.com

MasterCheck Forklift 
Inspection App Version 2.0 Released 
On National Forklift Safety Day In UK

remotely. They can access back 
offi	ce	information	via	the	same	
portal including sales history, 
accounts receivable (AR), product 
data and pricing.

“We	are	re-defi	ning	customer	
service for the new business 
climate” says TouchPath 
International CEO David Myers. 

“TouchSales not only enables new, 
more	fl	exible	ways	of	working	
in today’s COVID-19-driven 
business environment – it actually 
raises sales and purchase order 
processing standards, saving time 
and money.”

TouchPath has operations in the 
UK (Halifax HX1 5ER) and the 
USA (High Point, NC 27265).

http://www.mastercheckapp.com
http://www.touchpath.com
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A recent study of data from 
the Health and Safety 
Executive (HSE) and a 

survey of UK workers have 
revealed the most frequent 
health and safety complaints.

The survey of almost 1,000 
workers in the UK found that 
17% have made complaints 
about their workplace, with the 
most common complaints raised 
being about the air quality and 
temperature (42%), followed by 
the physical workplace (24%) 
and cleanliness (20%). 

Data on the number of 
complaints made to the HSE 
over working conditions 
between 2016 and 2019 was 
requested and analysed by on-
site accommodation provider 
Bunkabin. Over the three-year 
period, the most frequent 
subject of a complaint was toilet 
facilities, with a total of 2,987 
complaints. 

Other common reasons for 
raising complaints to the HSE 
included excessive noise (898), 
lack of canteen/restaurant/eating 
facilities (471), and damp (463).

A different survey conducted 
by Bunkabin in 2019 found that 
47% of workers think their 
employers could do more to 
improve their toilet and shower 
facilities, while 28% said their 
workplaces feature toilets that 
are not separate and lockable, 
and 8% work in locations with 
no toilet facilities at all.

Of those who made a complaint, 
the majority (38%) feel it was 
not taken seriously, while 
15% said it was completely 
ignored. Only 18% said that 
their complaint was listened 
to carefully and taken very 
seriously. 

The most common health 
and safety complaints about 
the workplace revealed 

In relation to the action taken 
following their complaint, 31% 
said their complaint was not 
very well addressed, i.e. the 
actions taken to address the 
complaint were minimal or 
insufficient,	while	20%	said	
their complaint was completely 
ignored and no action was taken.

Luke Rothwell, Director at 
Bunkabin, said: “Employees 
are often the best people to 
provide information on risks in 
the workplace, and employers 
should ensure that workers 
understand how to raise 
concerns about the workplace 
and	feel	confident	to	do	so.	
Involving them in making 
decisions shows that health and 
safety is taken seriously.

“It is shocking to think that the 
majority of complaints from 
workers are either falling on 
deaf ears or being inadequately 
responded to. Employers have 
a legal duty to ensure that 
workers are kept safe while 
carrying out their duties, and 

is one of the most basic and 
essential requirements for any 
business. 
“For many industries, such as 
construction and agriculture, 
workers are often working 
unsupervised in hazardous 
conditions, so if a worker fears 
for their own safety, they should 
feel	confident	to	raise	their	
concerns with their employer.”

The survey also revealed that 
a quarter of workers in the 
UK are not familiar with the 
procedure to make a complaint 
relating to health and safety 
risks in the workplace, despite it 
being a legal requirement.

Employers are required, by law, 
to tell workers about health and 
safety, including the work they 
do, how risks are controlled 
and the best ways of providing 
information. As part of the 
regulations, an HSE-approved 
law poster must always be on 
display, or each worker must be 
provided with the equivalent 
information	in	leaflet	form.

A new range from industrial 
visual communication 
solutions specialist 

Beaverswood provides improved 
levels of workplace protection 
during the COVID-19 pandemic.
 
Visusafe Personal Protection 
combines	a	host	of	safety	first	
features with high performance 
materials, comfort and durable 
design to offer improved levels of 
safety for people.

The range includes transparent 
anti-fog and scratch-resistant 
protective face shields approved 
to UK National Healthcare 
Service standards. Designed to 
prevent the spread of virus by 
protecting the eyes, nose and 
mouth, while also preventing the 
user from touching their face, 
the lightweight, easy-to-clean 
and reusable shields feature an 
adjustable retaining strap for 
enhanced comfort and ease-of-
use.

New Visusafe Personal Protective 
range for improved COVID-19 protection

A protective clear plastic curtain, 
which	can	be	cut	to	fit	individual	
requirements and is easy-to-clean, 
is available for doorways and to 
clearly separate rooms, areas 
or shelving and racking systems. 
Lightweight yet robust, the curtain 
can be quickly secured in place 
using either magnetic strips or 
pre-drilled holes to ensure that 
strict social distancing between 
people in the workplace is 
observed.

A freestanding transparent 
heavy-duty plastic screen to 

segregate workstation areas and 
provide a high protection level 
for employees and customers, as 
part of effective social distancing 
measures, is included in the range. 

Easy to install and clean, the 
screen measures 2000mm height 
and is available in a selection of 
widths: 800mm, 1200mm and 
1500mm. A 2000mm height x 
1200mm width rotational plastic 
screen, mounted on a two-way 
spring, is a further option to allow 
rapid	and	safe	access	along	fire	
and emergency routes.

To limit the risk of infection 
spreading through coughing 
and sneezing on point-of-sale 
areas, a transparent, freestanding 
protective counter screen is 
available. 

Measuring 960mm height x 
700mm width, and incorporating 
a 180mm x 590mm integrated 
serving hatch, the screen offers 
an easy-to-install, durable and 
stable protective option for both 
employers and customers.

The Visusafe Personal Protection 
range is manufactured from 
good quality, high performance 
materials, helping businesses 
to comply with Public Health 
England guidelines, which ensure 
materials are as robust as possible 
and cleanable, providing maximum 
protection. More at:

www.beaverswood.co.uk

Or tel; 0118 979 6096 

sales@beaverswood.co.uk

http://www.beaverswood.co.uk
https://www.bunkabin.co.uk/blog/most-common-health-and-safety-complaints-about-workplace-revealed
https://www.bunkabin.co.uk/blog/bunkabin-survey-reveals-current-state-staff-facilities
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Essentra Tapes has launched 
the	first	tear	tape	for	
flexible	packaging	to	

combine the sustainability 
of recycled polyester (rPET) 
alongside	the	benefits	of	easy-
opening and brand enhancement.  

Responding to both consumer 
demand for packaging 
sustainability and the latest 
legislative requirements for 
recycled content, the new 
SupaStrip® PCR is made from 
rPET and contains 70 percent 
post-consumer resin (PCR) in a 
single	ply,	23micron	film.	

Using recycled content supports 
a circular system where plastic 
is kept in the economy and out 
of the natural environment and 
is in line with the latest roadmap 
outlined by The UK Plastics Pact.

Like all Essentra tear tape 
solutions, SupaStrip PCR is 
easy to implement within 
flexible	packaging	lines	and	
intuitive to use, providing fast, 
safe, and immediate access to 
the contents. In addition, the 
ability to print the tape allows a 
diverse range of brand messages 
and logos to be added for 
enhanced on-shelf impact and 
consumer interaction.

Ian Beresford, head of marketing 
and development for Essentra, 
said: “Research has shown 
that consumers are positively 
influenced	by	solutions	using	
recycled content in plastic. 
The addition of SupaStrip PCR 
to our range is another step 
on our sustainability journey 
and cements our commitment 
to providing customers with 
environmental packaging 
solutions without compromising 
on product performance.” 

SupaStrip PCR is ideally suited 
for	PET	based	packaging	films,	
making it the perfect partner for 
bottles and shrink sleeves where 
the use of one material type 
creates a simple recycling route 
for consumers. 

Equally important, the tape 
builds on the growing demand 
consumers have not just for 
packaging functionality, but also 
for brand integrity. As well as 
ensuring ease of opening, using 
SupaStrip PCR means knives 
or other sharp implements are 
removed from the  process 
thereby minimising the risk of 
product damage and possible 
personal injury. At the same 
time, the tamper-evident nature 
of tear tape  gives a clear 

Essentra 
launches ‘industry first’ 
recycled Pet Tear Tape

indication if a product has been 
opened previously, providing 
customer	confidence	in	the	
goods they buy. 

The innovation team at 
Essentra Tapes has focused its 
development work on ensuring 
that the inclusion of recycled 
material in SupaStrip PCR still 
delivers the same easy opening 
and branding functionality 
available from the company’s 
other tapes. 

“SupaStrip PCR offers all the 
performance	benefits	users	
expect from the SupaStrip 
range, but with a greener 
footprint,” concluded Ian. “We 
are particularly proud to launch 
this latest tape as it perfectly 
demonstrates the sustainability 
advances that we have made 
at Essentra, delivering both 
functionality and environmental 
advantages for brands and 
consumers alike.”

https://www.essentra.com/en/
capabilities/tapes 

https://www.essentra.com/en/capabilities/tapes
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The fourteen tonne 
excavator	is	the	first	Volvo	
machine purchased by T J 

Waste & Recycling, following a 
successful demonstration and 
evaluation at the company’s 
Materials Recycling facility 
located at Tipner, on the 
outskirts of Portsmouth. 

“We were impressed with the 
overall build quality, operator 
comfort, good visibility from 
the cab and the standard 
specification	of	the	EC140E	
we had on demonstration,” 
comments John Gosling. 

“Besides the competitive 
package, we considered the 
Volvo to be well suited to the 
work environment within our 
recycling facility here at Tipner,” 
he continues. 

Powered by a Volvo Stage V 
compliant 4-cylinder engine, 
developing 122 hp, the EC140E’s 
‘Integrated work mode control’ 
provides	a	high	level	of	efficiency	
by ensuring the maximum 
possible hydraulic horsepower 
available is delivered at a 
constant engine speed under 
varying load conditions, 
which	significantly	lowers	fuel	
consumption.	Specifically	for	
the application at T J Waste 
& Recycling, the machine has 
been equipped with an optional 
reversible fan to keep the 
cooling packages free from dust 

and debris. A Turbo II engine 
pre-cleaner and an X3 hydraulic 
rotation circuit also facilitate 
the operation of a selector grab. 
In addition, an optional guard 
has	been	fitted	to	protect	the	
bucket cylinder from accidental 
damage when loading high-
sided bulk tippers, or unloading 
material from skips.

The overall geometry of the 
EC140E’s equipment is ideally 
suited to working within the 
confines	of	the	recycling	shed	
at the Tipner facility, whilst also 
providing	sufficient	load	over-
height and reach to load high-
sided bulkers. Hose rupture 
valves	are	fitted	as	standard	to	
the boom and dipper cylinders, 
as	are	quick	fit	hydraulics	and	a	
hammer/shear service.

Working	a	fifty-six	hour	week,	
the EC140E will handle a 
range of materials consisting 
mainly of construction waste, 
with an element of industrial 
and commercial waste. It is 
envisaged that the machine will 
handle around 50,000 tonnes of 
waste per annum at the Tipner 
facility, segregating and sorting 
material, up to 95% of which will 
be recycled.

The new arrival has been 
supplied with an SMT GB Level 
2 ENHANCE service agreement, 
whereby the machine will be 
maintained by highly trained 

and	qualified	SMT	engineers,	
using genuine Volvo parts at 
the correct service intervals. 
The Level 2 ENHANCE service 
agreement also provides T J 
Waste & Recycling LTD with 
bespoke Insight Reports and 
an Advanced Level CareTrack 
telematics system subscription, 
which provides a critical view 
of operation data, such as; 
fuel consumption, machine 
utilisation, and idling data. 

Established in 2004, T J Waste & 
Recycling	Ltd	has	five	materials	
recovery sites strategically 
placed throughout Hampshire 
and West Sussex. Besides being 
suppliers of prime and recycled 
aggregates, the company also 
provides muck away and a 
skip and grab hire service. 
Operations are underpinned and 
supported by a comprehensive 
fleet	of	skip	and	tipper	lorries	
and high sided bulkers.  

SMT GB markets Volvo 
Construction Equipment 
products, together with K-Tec 
articulated hauler scraper boxes, 
in Great Britain. There are eight 
strategically placed Customer 
Support Centres, a dedicated 
National Used Equipment 
Centre and a network of utility 
equipment dealers, to ensure 
high quality customer support 
is maintained throughout the 
country.
www.tj-transport.co.uk

“It’s suited 
to the work 
environment…..”
Is the opinion of John Gosling, Managing 
Director of Fareham-based T J Waste & 
Recycling Ltd, as he comments on the 
company’s recent purchase of a Volvo 
EC140E crawler excavator

http://www.tj-transport.co.uk
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The new EtaRIP 250 pre-
shredder was purchased in 
early 2019 from Metso and is 
now fully operational, following 
significant	groundworks	and	
infrastructure improvements at 
a cost of over £1.5 million.

Donald Ward, Operations 
Director at Ward said: “Our 
metal recycling business has 
seen a big increase in demand 
in the last couple of years, 
particularly with exports 
from our deep-sea dock at 
Immingham, which meant we 
needed to invest in processing 
the increased tonnage more 
quickly	and	efficiently.	With	the	
new pre-shredder, we are now 
pre-processing vehicles before 
they go into the main shredder. 
This minimises risk from any 
explosions from gas bottles 
hidden in vehicles, as well as 
preventing damage to our core 
machinery, reducing down time 
and saving energy.”

From September 2019, Ward has 
monitored the new equipment 
and, even during the current 
period of disruption caused by 
the Coronavirus, is now able to 
report	on	the	benefit	since	the	
installation was commissioned. 
Even though the new kit is 
working in addition to the 
original large metal shredding 
plant, processing essential waste 
to keep supply chains running, 
there has been no real increase 
in the energy consumption. 
Ward has also found there are 
now few energy spikes meaning 
the pre-shredding equipment 
is improving the overall energy 
usage on its Ilkeston site.  

Damage caused to machinery 
in the main shredding plant by 
processing very large pieces of 
metal has also reduced thanks 
to the pre-shredder, reducing 
maintenance downtime. Ward is 
pleased	to	report	a	significant	
reduction in controlled 
explosions in the main shredder, 
which are now almost non-
existent. 
“Since commissioning Ward’s 
main shredder, a Metso 
Lindemann ZZ 225 x 260 

– 3000HP, in 2008, we’ve 
maintained a good relationship,” 
said Chris Tressler, UK Country 
Manager, Metso Metal Recycling. 
“To help reduce explosions, 
shredder damage and premature 
wear due to unshreddables, the 
EtaRip pre-shredder was the 
logical solution that has also 
improved their throughput, as 
well as further strengthened our 
relationship.”

Donald Ward added: “Legislation 
around metal shredding sites is 
constantly changing as standards 
continually improve across the 
UK and Europe. This installation 
enables us to be at the forefront 
of recycling within the metal 
industry and demonstrate 
best available techniques when 
processing cars and other large 
metal items.” 

As well as the investment in 
the new pre-shredder and 
associated groundworks, during 
2019 Ward also purchased 
a number of new Liebherr 
material handlers and several 
Sennebogen cranes to process 
metals, moving them around 
sites and feeding the specialised 
machine. Across its Derbyshire 
and Immingham sites, Ward is 
now able to process and recycle 
close to half a million tonnes of 
ferrous and non-ferrous scrap 
metal of all grades for sale 
within the UK and to export 
overseas, per year. 

The multi-award winning, 
independent fourth generation 
family business has invested 
significantly	over	the	last	two	
years with a brand new purpose 
built	site	at	Chesterfield,	a	
complete	office	renovation	at	
Ilkeston of Donald Ward House, 
opening a dedicated deep sea 
dock at Immingham for further 
expansion of its metal recycling 
capabilities, plus launching a 
new textile recycling service 
WARDRobe. It also installed 
a new IT infrastructure which 
enabled the team to seamlessly 
move	its	office	functions	to	
work from home during the 
period of lockdown.
www.ward.com

Ward’s  £1.5 million 
investment maximises metal 
processing capacity

Derbyshire-based metal and waste 
recycling specialist, Ward, has this month 
completed an upgrade at its metal 

processing facility at Ilkeston, which began in 
September 2019 with the installation of a new 
Metso pre-shredder. 

http://www.ward.com
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Organic waste and Waste-
to-Energy technology 
specialist Tidy Planet 

has partnered with shredding 
expert UNTHA UK, to supply 
an industrial-scale solution 
for a new multi-million-pound 
Integrated Waste Management 
Facility (IWMF) at a gas pipeline 
expansion project in Indonesia.

Macclesfi	eld-headquartered	Tidy	
Planet has previously worked on a 
variety of composting projects in 
the global oil and gas sector. This 
latest venture requires numerous 
processes to treat the client’s 
plastic, metal and wood wastes, as 
well	as	fi	ve	additional	tonnes	of	
food waste generated per day at a 
liquid gas plant in Tanguhh.

Processing of the large volume of 
food wastes will be achieved with 
a commercial-scale version of 
Tidy Planet’s Dehydra Dewatering 
system and two B2500s – the 
largest Rocket Composter the 
company manufactures.

Following a year-long tendering 
process,	the	Cheshire-based	fi	rm	
fought off tough competition 
from an Australasian equipment 
supplier and has also teamed 
up with UNTHA UK. The 
Boroughbridge-headquartered 
industrial shredding specialist will 
supply an LR1000 wood shredder 
and an RS30 four-shaft plastic 
shredder as part of the bid for 
the IWMF.

Commenting on the 
announcement, Tidy Planet’s sales 
manager Huw Crampton said: 
“This is a great project win for 
British business. As part of the 
tender,	we	specifi	ed	for	as	much	
equipment as possible to be 
supplied by the UK – including 
conveyors from Bristol and 
biofi	lters	from	Somerset,	to	
heavy-vessel fabrication in West 
Yorkshire.

“And for us at Tidy Planet, it 
equates to further investment in 
the company and team growth 
– including the appointment of a 
new project manager to oversee 
the venture.”

The Indonesia composting kit has 
a processing capacity x25 higher 
than Tidy Planet’s most popular 
model – the A900 – and is x45 
bigger in its construction.

Huw continued: “The principle of 
composting is still the same with 
both models but the B2500 has 
some unique features to ensure 
maximum uptime. For example, 
despite shortening the length of 
the vessel itself, the w-shaped 
hull and twin agitators allow the 
kit to process the same volume. 
This	confi	guration	also	offers	
optimised mixing action and less 
cold spots.”

Not only will the equipment help 
the IWMF deal with the vast 
volume of food waste it currently 
produces, it will create jobs for 
local people too. This includes 
pickers – who will ensure clean 
compost output by checking input 
materials are free of contaminants 
such as plastic – machinery 
operatives who will look after 
the segregation and processing 
of tonnes of plastics, metals 
and woods, plus a dedicated 
maintenance team.

The machine also gives the site 
the ability to cope with +30% 
fl	uctuations	in	waste.

UNTHA UK’s sales director, 
Gary Moore added: “The 
addition of the two UNTHA 
shredders at the IWMF are the 
perfect complement to Tidy 
Planet’s composting solution. 
We evaluated the material 
requirements and throughputs 
and the LR1000 and RS30 
machines were the obvious 
choices.

“The IWMF will be providing 
the shredded wood needed for 
the composting process and as it 
results from a mix of hardwood 
logs, building timbers and broken 
pallets, we needed a versatile 
piece of equipment. 

“With both the shredding and 
composting technologies in 
operation, this will help the oil 
fi	rm	fulfi	l	its	objective	of	achieving	
complete, closed-loop resource 
recovery at its Indonesia site 
– offering greater bottom-line 
benefi	t	and	autonomy	over	its	
waste management.”

Other UK organisations are also 
involved in the waste management 
overhaul, supplying can baling 
systems, control packages, and 
packing/crating services.
www.untha.com

Organic waste specialists collaborate 
in £1.25m global food waste project

http://www.untha.com
http://www.rud.co.uk
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ServiceSight is the  
straightforward tool  
to control your jobs,  

+ Get more done in a day   

+ Eliminate paperwork 

+ Get paid faster

 Find out how at ServiceSight.com
to control your jobs, 

+ Eliminate paperwork 

+ Get paid faster

Find out how at 

Prize comprises of a £4,000 contribution towards a van lease and £1,000 worth of tools.
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